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After the War 
Defense-Plant Building 
Adcrafters Honor Kahn 
What I Heard at Toledo 

























By 
Chris Sinsabaugh 


\ WISP of a man built close to 

the ground much like our own 
idie Kruspak, wearing in his 
uttonhole the modest red ribbon 
f the French Legion of Honor, 
} bwarded years ago by the old gov- 
wnment, received a double citation 
the recent meeting of the Ad- 
Club of Detroit. They and the 
od ribbon are now included among 
ine family heirlooms, along with 
silver medal awarded by the 
hitectural League “for work of 
or importance,” meaning the 
signing of the famous Fisher 
uilding in Detroit, probably the 
nest of its kind in the world. The 
ds made at the luncheon 
ere: (1) Honorary member of the 
icraft Club; (2) member of the 
CDGGC, which translated means 
Adcraft Club of Detroit Great 
Suys Club.” Dividing honors on 
he Adcraft honorary membership 
K. T. Keller, president of the 
mnrysler Corp., who introduced the 
paker. The last named “club” 
originated by President Bill 
urray to give the speaker some- 
hing extra in the way of encom- 
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WHO WAS the speaker? I'll tell 
ou—it was the architect-general 
the automobile industry—Albert 
* Kahn, who possibly is designing 
nd directing the construction of 
nore defense plants for Uncle 
{ fam than any other man in his 
rofession. The Adcrafters, through 
he foresightedness of Bud Schirm- 
w, of Crowell’s, chairman of the 
program committee, dug him up to 
us a play-by-play story about 
ihe defense plants and how they 
being built. For me, and I be- 
lieve for most of the others at the 
Statler luncheon, he answered a 
stion that has been worrying 
me for some time: What’s going to 
become of these huge defense 
plants after Hitler bows to the in- 
vitable? Kahn, it seems to me, 
has blueprinted an answer that 
ounds logical. 
ss: 8 
“THE BUILDINGS constructed 
or the present emergency differ 
om those of the first world war 
n.that the current ones are of 
permanent construction, as against 
he temporary structures built in 
1917 and 1918. Most of the latter 
have been torn down since. But 
this great waste is happily not to 
occur again,” declared the archi- 
(See SPARKS, Page 23, Col. 1) 


The Top Ten 


FASEENGED, CARS ai 
verted tn Sat emectioe thane today? 
1940 
Pos, Pos. 
1 809,392 Chevrolet 692,522— 1 
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2—548,300 Ford 441,528— 2 
J | 315,125 Plymouth 365,020— 8 
) @ | 276,950 Buick 288,804— 4 
5—258,124 Pontiac 186,855— 5 
927 Olds 159,629— 7 
CS | %~195,826 Dodge 168, 888— 6 
8~182,008 Chrysler  78,994— 9 
9—101,568 Studebaker 85,477— 8 
10— 83,242 DeSoto 58,844—18 
Total All Makes 
‘ 8,392,231 2,779,586 
or complet ding of all 
a | takes “tes Bae G8. Ui iene 
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Sparks |2 Price-Ceiling Formulas Studied; 


Used Car Allowance Peg Is Likely 


Ohio Dealers Get 


Cargile’s Views 
NADA Head Warns OADA 


Of Things to Come; 
Elect Moorhead 


On Dealer Front 
Dealers, “‘rail-less” towns join Page 
ds to fight curb 
Retail workers feelin 
Used car prices up 


pinch:::: 3 
20 


By Pete Wemhoff 
Managing Editor 

TOLEDO, O.—With the 
government due to establish 
a ceiling over new-car prices 
this month, control over used- 
car allowances will be forth- 
coming by February, 500 dealers 
were told here last week at the 
annual conclave of the Ohio Auto- 
mobile Dealers Assn. 

The convention, one of the larg- 
est attended in the history of the 
association, elected the following 
officers: 

President, Ralph E. Moorhead, 
Ford dealer of Mansfield; vice- 
president, Edgar T. Keller, Nash 
dealer of Toledo; secretary, O. C. 
Belt, Packard dealer of Columbus; 
George C. Bobb, Chevrolet dealer 
of Columbus; Walt R. Hamer, 
executive secretary to succeed 
Verna P. Conner, resigned; Frank 
X. Schaut, legal counsel. 

Every economic reformer in the 
nation is trying to reform the 
automotive industry, the delegates 
were told by L. Clare Cargile, 
president of National Automobile 
Dealers Assn. He said most of the 
restrictions imposed by defense 
necessities were aimed first at the 
automotive industry because of its 
enormous structure and its facili- 
ties for vast industrial production. 
a 

Cargile warned dealers to pre- 
pare for probable ceilings on 
profits, as well as on used car 
trade-in prices, along with a pos- 
sible attempt to impose still higher 
excise taxes. He declared that 
dealers may expect a_ greater 








—Courtesy Toledo Blade 
NEW PRESIDENT of the Ohio Automobile Dealers Assn. lunches with - 

ers at the OADA’s annual convention in Toledo last week. Left to right, 

— president of CIT Corp.; B. E. Moorhead, Ford dealer of 


Freight,Handling 
Charges Debated 


New Car Retail, Wholesale 
Prices to Be Affected; 
Dealers Indignant 


On Defense Front 


Knudsen raps closed shop, 

jurisdictional strikes 
Business trends continue upward 14 
Senate battle looming .......... 2 


Le Aan ~ Ullman 

Wi ington Correspondent 

. WASHINGTON.—The ma- 
Mansfield, 0.,|Chinery of the Office of Price 


who succeeds Horace L. Taylor, of Akron, as GADA head; d 8S. H. Parker, sans tc 7 
Chevrolet dealer of Believue, Pa., who spoke on “Merchandising Service.” Administration is in motion 





Knudsen, Henderson to Talk 
At NADA’s Annual Conclave 


WASHINGTON —William S. 
Knudsen, director general of OPM, 
and Leon Henderson, administra- 
tor of OPA, will headline the 25th 
anniversary convention of the Na- 
tional Automobile Dealers Assn. in 
Chicago, January 19-22, it was an- 
nounced last week by Lynn S. 
Snow, chairman of the convention 
committee. 


Acceptances of Knudsen and 
Henderson were reported by Snow 
at a meeting of the convention 
committee here. He also announced 
that plans for the convention were 
well advanced, and would fittingly 
commemorate the 25th milestone 
in the history of NADA. 


Program will be rounded out 
with timely discussions of matters 
affecting dealer interests under 
the present emergency. At the 
opening session a National Prob- 
lems Panel will be conducted by 
President L. C. Cargile; Charles 
W. Bishop, general counsel of 
NADA, and Labert St. Clair, who 
has been in charge of the public 
relations program. 

Four successful dealers will par- 
ticipate in a Service Symposium, 
and a prominent retailer will dis- 


(Continued on Page 15, Col. 1) cuss employer-employe relations. 


Dodge Dealers and CIT Offer 


Installment Plans for Service 


DETROIT.—Conceived as an aid 
to the many thousands of car and 
truck owners in this country who 
intend to keep their present ve- 
hicles in operation indefinitely, a 
Pay-As-You-Drive Modernization 
and Service Plan is being featured 
by Dodge-Plymouth dealers and is 
gaining steadily in popularity, it 
is reported. ; 

As the name of the plan indi- 
cates, the car or truck owner who 
may prefer to have his present 
vehicle modernized for a nominal 
expenditure rather than assume 
the greater expense of purchasing 
a new vehicle, can have whatever 
service work may be required as 
well as accessories, tires, battery, 
heater, radio or complete refinish- 
ing done at one place, at one time, 
and the entire transaction handled 
as a single purchase, with a small 
down payment and the balance in 
monthly terms. 

The demand for motor vehicle 

(See SERVICE, Page 22, Col. 4) 


NEW YORK.—To franchised 
automobile dealers from coast to 
coast, the CIT Corp. has made 
available a new installment-pay- 
ment plan to enable car owners 
to have their cars overhauled and 
otherwise renewed and to pay for 
the work over a period of 12 
months. Rate charts, literature and 
other material to make the plan 
operative have been distributed to 
dealers by CIT’s 250 branch offices. 

Renewal and repair work that a 
car owner may finance under the 
plan include the following: Motor 
overhaul, body repairs and paint- 

(Continued on Page 22, Col. 3) 
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to fix the prices of new auto- 
mobiles at approximately 
their present level to combat in- 
flation, as the result of the con- 
ference of OPA officials with 84 
dealers representing all parts of 
the United States here last week. 


A committee of 15 dealers has 
The subject of classified advertis-| heen named to consult with the 


ing for used cars will also have &|OPA in working out details. 


place on the program. Two tentative formulas for re- 


Several innovations will mark 
the convention, it is said. One of = en — on eee 


—— = ae ae ee unanimous vote, the dealers chose 
on the important features of the a plan under which they would 
po have the option of using either 


program. formula, or “whichever would be 
Innovations are also found in 
the entertainment plans. These in- “aia to a dealer in 


clude a style show presented by a 

Chicago department store, and a| Eventually both the wholesale 

national host and hostess com-| 24d retail prices of passenger cars 

mittee which will comprise direc- will be stabilized, it was announced 

tors and their wives from 12 cities.|Y Cyrus McCormick, price execu- 
There also will be a series of tive of the automobile and truck 


division of OPA, who presided at 
a a partios for the conference. Inflation has al- 


[oS ready appeared in retail automo- 
NAD A Appoints bile sales, he said, and accordingly 
Chamberlain to 


his agency is taking immediate 
Executive Post 


steps to halt it. 
WASHINGTON. — Appointment 


Several dealers at the conference 
registered complaint at the “sing- 

of Ray Chamberlain as executive 

vice-president of the National Au- 


ling out” of the automobile busi- 
tomobile Dealers Assn. was an- 


ness for price control while some 
nounced here last week by L. Clare 


others were unchecked. 
“We automobile dealers resent 
Cargile, president. Chamberlain 
will be located in Washington, to 


the charge that inflation has 

come to this industry,” George 
K. Marshall of Galveston as- 
serted. “We automobile men add 

which city the national head-| but half the markup retailers of 

quarters of the association has} other products get and yet we 

been moved. are being held up as people who 

Chamberlain has had wide ex- (Continued on Page 17, Col. 1) 

perience in the automotive field, 

particularly in sales. In 1906 he 

joined the H. E. Wilcox Truck Co. 

and served it in various capacities, 


including manager of the sas 
City branch until 1915. After a year 
with the Garford Motor Co. of 
Lima, O., as Philadelphia branch 
manager, he joined the Packard 
Motor Co. and has been associated 
with it until the present. j 

At Packard he held different 
posts, including truck sales man- |: 
ager at the factory, general sales, 
manager, Buffalo branch manager | 
and merchandising manager for 
senior Packard cars. 

Appointment of Chamberlain will 
give the NADA an active head, 
will relieve elected officers of; 
much burden on themselves and 
their businesses, and will provide 
the association with a permanent 
office to bridge the gap between 
presidents, who now may be elected 
only for a one-year term. 

Irving Post, assistant manager, 
has been serving as acting general 
manager since the _ resignation 
several months ago of Walter 
Blanchard. 





RAY CHAMBERLAIN 
... active NADA head 
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Dealers, ‘Rail-less’ Towns Join Hands to Fight Curb 
Also Seek Aid of Farmers 


Dependent Entirely on Cars 


Special to Automotive News 

WASHINGTON, — The nation’s 
automobile dealers and 48,495 “rail- 
less” communities are joining 
hands in a concerted drive to pre- 
vent drastic curtailment of new- 
car production, it was announced 
here last week. 


Scene of the first organization 
will be Illinois, which has 825 com- 
munities having no form of trans- 
portation except motor cars. Other 
states, in which the National 
Automobile Dealers Assn.’s cam- 


Operation Fund 
For Collection of 


Use Tax Withheld 


WASHINGTON.—The House Ap- 
propriations Committee upset last 
week the elaborate machinery pro- 
posed by the U. S. treasury depart- 
ment for collection of the new $5 
annual automobile use tax. 

If the House permits the pro- 
posal to stand as it is now, collec- 
tion of the tax is considered im- 
possible. 

The committee withheld the 
$4,502,554 the Treasury said the 
U. S. bureau of internal revenue 
required to collect an estimated 
$160,000,000 in taxes with the com- 
ment that it was “not satisfied with 
the manner and cost of collection 
proposed.” 

In regard to the automobile use 
tax, the committee said: “Under 
the method of collection proposed 
the estimated cost per $100 of col- 
lection of the automobile use tax 
is $6.40 as contrasted with an ac- 
tual cost in a previous fiscal year 
of 89 cents per $100 of collection 
for all types of revenue.” 


The committee said that the 
Treasury request contemplated a 
total of 3,460 employes—960 cler- 
ical and 2,500 field deputies, whose 
duties would be “to visit person- 
ally delinquents who failed to re- 
spond after the second notice, that 
the tax was due.” 


Secretary Henry Morgenthau jr., 
said recently that Congress should 
=— provide funds or repeal the 
aw. 


MEMA and MEWA 


Set Conventions 


CHICAGO.—Motor & Equipment 
Manufacturers Assn. and Motor & 
Equipment Wholesalers Assn. 
jointly announced last week that 
their concurrent conventions, as 
previously agreed upon, would be 
held here Feb. 16-19 at Hotel 
Stevens. 


Board meetings and annual elec- 
tions of officers will be held Feb. 
14, it was announced, and while the 
convention programs have not been 
arranged as yet, joint sessions of 

EMA and MEWA are being 
planned. — 


paign will be launched soon, are 
Indiana with 1,213 towns which 
can be reached only by cars or 
afoot; Wisconsin with 970 such 
communities; Ohio with 1,985; 
a with 1,251 and Iowa with 


Farm residents—of whom NADA 
says there are 57,000,000 dependent 
entirely on the motor car or horse 
and buggy—also will be asked to 
join in the move. 

NADA issued three pertinent 
facts in beginning its campaign: 

That 12,678,823 persons who live 

in 2,320 small cities have no 
mass transportation and depend 
entirely on automobile transpor- 
tation. 


That six out of every 10 cars 


owned in the larger cities usual- 
ly are driven to and from work. 

That believing motor car trans- 

portation always would be avail- 
able, thousands of persons have 
bought homes away from electric 
railway and bus lines and that, 
because of this belief, areas sur- 
rounding the largest cities have 
increased almost five times in 10 
years. ; 

Car dealers, here last week for 
their meeting with OPA officials 
on the proposed new-car price 
ceiling, carried their message to 
congressmen and cited their criti- 
cal situation. They declared that 
Cyrus McCormick, head of OPA’s 
automobile section, had intimated 
that production of no more than 
140,000 cars will be permitted next 
March and not more than 500,000 
for the entire year of 1942. 


Price-Control Bill, 
Minus Its Teeth, 
Passed by House 


WASHINGTON.—Rejecting pleas 
for wage ceilings, the House last 
week passed the Administration’s 
anti-inflation price-control bill by 
a'vote of 224 to 161. 

The road to the decisive vote 
was cleared after the chamber had 
defeated an Administration amend- 
ment under which business would 
have been licensed to make cer- 
tain that it complied with price 
ceilings. A coalition of Republi- 
cans and Democrats opposed the 
plan on the ground that it would 
give the government power to put 
industry in a straight-jacket. 

Final action came after the Ad- 
ministration had been compelled to 
give ground all day before multiple 
factions opposed to the measure 
for individual reasons. It won few 
notable victories, one of which was 
the defeat, 102 to 53, of an amend- 
ment by Rep. A. Willis Robert- 
son (Dem., Va.), under which a 
ceiling would have been put over 
wages. 


‘‘Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


News Roundup ... 


PRICES—While OPA studied two formulas for new-car price ceilings— 
a Sree anata plan and alternate formula involving handling-charge 
e 


markup, it was 


arned that the government will likely place a minimum 
on used-car allowances by February. The ceiling on new car 
due to be established this month, with both retail and wholesa 


oeeey is 
e prices 


likely to be pegged. See stories on page 1. 


NADA—Nation’s car dealers join hands with ‘‘rail-less’’ communities 
for “at on drastic new-car production curtailment (see story on page 2). 


Ray 


hamberlain, for 25 years with Packard in various capacities, is ap- 


pointed executive vice-president of NADA. See story on page 1. 


TAXES—House refuses to approp 


tax on cars, and it’s likel 


riate money for collection of $5 use 
easury department will request that 


Congress repeal levy which goes into effect Feb. 1. See story on page 2. 


SIDELINES—Dealers throughout the country are taking on non-auto- 
motive lines to help tide them over emergency (see stories on page 3 


and page 6). 


page 3. 


USED CARS—Prices of used cars current! 


Ohio dealers at present are 
sidelines, but law could readily be repealed, it’s believed. 


enied the paren oe sane 
ee story on 


are 20 percent higher than 


a year ago, analysis of Automotive News’ ‘Advertised Used Car Selling 


Prices’’ indicates. See story on page 20 


PRODUCTION—Week’s output drops below previous week, but con- 
tinues at pace which figures to enable car makers to reach their full 


quotas for December. A 


few makers, who failed to reach quotas in the 


Auquat-Novemaner period because of strikes, will be permitted to make 
up loss in December. See story on page 19. 


SERVICE—Dodge dealers have instituted a Pay-As-You-Drive plan 
for service; CIT offers its own program for paying for service on an 
installment basis. See stories on page 1. 














More Blackout’ Cars 





1942 DE SOTO sans brightwork. After Jan. 1, De Soto will make in 
use of color-toned baked quameal and plastics to conserve chromium for 


Defense purposes. Chromium will be 


parts. De Soto will retain its airfoil headlights, 


enious 

. ationat 
1 bumpers and some sma 

tien reeket bodies, concealed run- 


ning boards and “‘personalized”’ interiors. 





A NEW TYPE of ter eee for all Oldsmobile cars produced after 


Jan. 1, is announced by D. 


Iston, manager of automotive operations at 


Old bile. The new styling involves the use of two-tone color harmonies in- 
stead of Drightwerk. & aahece this new “Color-Tone” effect, Oldsmobile has 


a other rts former! finished in 
shade that harmonizes 
ing striping. A different color scheme 
car color. 


general sales manager. 


comme an extra-hard, durable, baked enamel finish to og bumper bar, 
h: ith the main car color, and is heightened b 


rilles 

is a 
contrast- 
available 


chrome. The color of the ename 


has been worked out for eac 


hown above are D. E. Ralston and H. A. Trevellyan, Oldsmobile’s 





Car Dealer Complaints Help 
Uncover Ford Parts Thefts 


By Harry A. Williams 
Associate Editor 
DETROIT.—Theft of millions of 
dollars worth of parts from the 
Ford Motor Co.’s Rouge and High- 
land Park plants was uncovered 
here last week by the local office 
of Federal Bureau of Investigation. 
A total of 34 persons, 21 from 
Detroit and 13 others from New 
York and Chicago have been taken 
into custody and charged with 
violation of the National Stolen 
Property Act, affecting interstate 

shipments of stolen goods. 

The investigation began with 
numerous complaints by Ford deal- 
ers throughout the country of ex- 
cessive price-cutting in the parts 
business. Some dealers reported 
that, in many areas, competitors 
were advertising identical parts as 
those sold by Ford dealers at re- 
duced prices. 

The thievery is said to have 
been carried on for several years, 
with the total amount of thefts 
estimated between $3,000,000 and 
$4,000,000. 

Manner in which the thefts were 
made varied, John S. Bugas, head 
of the Detroit FBI office declared. 
“Workmen smuggled small parts 
out of the plant in lunch pails,” 
Bugas said, “while others carried 
greater amounts of loot away in 
their cars. In some cases, whole 
truckloads of parts were driven 
away from Ford property.” 

Stolen parts are reported to have 
turned up in every state in the 
nation through legitimate trade 
channels. Handling of the stolen 


parts was outlined this way: (1) 
stolen parts were purchased by 
“fences;” (2) then stored in ware- 
houses or sold directly to dealers 
and garages; (3) parts were then 
hauled out of the state in pas- 
senger cars, trucks and by rail. 


“Two of the fences bought $500,- 
000 worth of stolen goods during 
the first 10 months of this year,” 
Bugas reported, “and they are not 
the biggest operators in the ring.” 

One fence was accused of ship- 
ping three freight car loads to 
New York. 

The loads were said to be of ex- 
tremely high value because the 
parts generally were small. Such 
an item was ignition points which 
contain platinum of which 40,000 
to 50,000 sets can be packed in a 
single shipment. 

Other favored articles were bear- 
ings, carburetors, distributors, cyl- 
inder heads, shock absorbers, wind- 


shield wipers and voltage con- 
trols. 


CIO Wins Balloting 


In Ford Feeder Plants 


DETROIT.—The CIO won an 
overwhelming victory as the bar- 
gaining agent of Ford Motor Co. 
employes in 14 feeder plants in 
Southeastern Michigan, it was an- 
nounced last week by H. W. Kleeb, 


of the National Labor Relations 
Board. 


Total vote in the 14 plants was 
2,178 in favor of the CIO, 70 for 
the AFL and 104 for no union. 








De Soto Is Set 
For OPM Ban 
On Brightwork 


DETROIT. — Further indication 
of the appearance of new automo. ' 
biles after Jan. 1—the date whey 
the automobile industry will star 
making cars without much of th 
chromium used before — has bee, 
given by De Soto with the release}, 
of changed details of the 19% 
De Soto. 

Included in scheduled De Sotojgives 1 
changes to conserve chromium forjgve to 
defense purposes are: Front-eng p! 
grille will receive the same bakejfgve it 
enamel treatment as the body. Fep.ihristm 
der moldings and several smal tin 





trims will be in baked enamejjgn at 
toned to blend with body colorgfgr dis 
Instrument panel trim and otherpdosins 
smaller fixtures will be plastic. d pr 

Bumpers and some smaller piecesfie use 
will remain chromium. on ht 

All other De Soto style and de} | thi 
sign features such as airfoil head-| gut 
lights, rocket bodies, concealedities is 


running boards and “personalized I 
interiors will be retained, it wails. des 
announced. mobile 

“The automobile industry hajmekes 
met the need for conservation ofthe ov 
chromium with the resourcefulnem} je au 
and ingenuity for which Ameritiion it 
cans are famous,” said L. G. Peedithe f 


De Soto vice-president. “We _ be ignitie 
lieve that our engineers and del sdvan 
signers have produced cars eve 
more beautiful than before.” 
ee Why | 
Battle Looming — [oR 


is t 

In Senate Over [niu 

mand 
e 2 ony 
Anti-Strike Bilfen 

WASHINGTON.—With t 
House of Representatives takin 
the first concrete step last w 
to halt defense strikes with 1 
sage of the Smith bill—which 
a surprise to even the most arde 
anti-labor advocator—the Sena 
is preparing itself for a battle o 
the measure, out of which it 
expected would come a somewtl 
modified strike curb. 

The Smith bill, introduced 
Rep. Howard W. Smith of V 
ginia, was the most drastic of t 
measures laid before the Hot 
and calls for freezing the existi 
status of the open and cle 
shop; a ban on violence, symp 
thetic strikes, boycotts or ju 
dictional strikes; limitation 
pickets to employes; all stri 
votes to be taken by secret go 
ernment ballot; registration of 
bor unions and a full report 
their membership and _financ 
assets; 90-day cooling off pe 
before strikes could be called; 
right to issue injunctions again 
violations of the bill. 

Early action taken in the Sens 


= 


SEREGEEEEYOEFAR Sy cess 


= 
2 


indicated that much would depem@ Bar) 
on President Roosevelt’s stand @E Raj 
the matter, and it was predictéimobile 
that a less drastic measure, SUQfr the 
as the Connally bill, would be s¥jm p 


stituted, or the Smith bill mig@iealer 


finally be passed, with the Pthe Mz 
visions calling for ban on syt Rains 
pathetic and jurisdictional strikes fon la: 
limiting pickets to employes onl ted 


and report of union’s membersl be 
and financial status wiped out. Mahon; 


Co, 
U. S. Now Expects Cars |t th 


Smuggled From Mexic¢ ms 


EL PASO, Tex.—(UTPS).—Fe Aturin, 
merly troubled by stolen cars beilMnstrics 
sent to Mexico, police here D%ne py 
probably will have to watch {mt & 
automobiles stolen in Mexico 4 \parg 
smuggled into the United Stalin tha 
as car thieves attempt to cash 4tunscie 
on America’s booming used “the de; 
market. &serte 

Mexican officials are going to “own f 
operate by setting up certain “fr@fut in 
zones” along the border. In thefmistin, 
zones, American cars can eN@fln” 
Mexico without extra credentials 4 Rain, 
a distance of about 14 miles. hes ¢, 
they pass beyond this “free 20[Merch; 
they are liable to fines of 900 pes*] © 
A move is underway to erect laré 
clearly legible signs to mark © 


beginning and end of the zones. Aver 
i See um 
§ Propo 

Chris Sinsabaugh’s sparklis, 
“Sparks” column £ read by Ota oath: 


“‘wide-awake” in industry. 























york 








ao BOUT this season of the year 
e when}i) the conductor usually receives 
ill start requests for a decalogue on 







| Of thelde utility of the automobile. It 
as beenigs produced in 1921. Formerly, 
releagejgwspapers wanted it for release 
he 199hy the front-page feature of their 





mobile show issues. Dealers’ 

















Ye Sotofgives NOW want it to frame and 
ium forfgve to their husbands as a Christ- 
‘ont-endigas present. Finance companies 
2 bakedigve it to their dealer clients as a 
ly. Fen.ipristmas memento. Many factory 
1 smajigecutives use it in their office or 





at home. Many dealers use it 
display on their salesroom or 
ing room wall to indicate in 
wd print some of the blessings 
use of the automobile bestows 
pon humanity. 






enamel, 
colors, 

d other 

astic. 

r piece 











and dej | think that the display or dis- 
il head. ion of this kind of litera- 
ynces is more valuable and neces- 
nalizeffaey now than ever before. We 





it walgs dealers have sold our auto- 
mobiles against competitive 
ry hatimakes. Few of us have ever sold 
ition ofthe overall or general value of 
efulnen}ie automobile and the contribu- 
ton it makes to the owner in 
edithe form of increased oppor- 
bel iunities for busimess and social 
de-] sdvancement. 














Vhy Not Appeal 









yy 0 Reason? 
is true perhaps that we of the 
7€Y |lindustry feel that the principal 
epjemand for the automobile comes 
B iitom the emotions of our prospects. 





hey just want a car. It’s an inborn 






ith thigsire, And so most of our sales 
~ appeal has been built on the 

it we otion. 

a aj There is another and stronger 


- arden peal to which the ownership 
Sena am automobile logically ap- 

, and that is to the reason- 
hg mind. If we appeal only to 
ge emotions, a man might 

rason that, with current prices 
a automobiles, he would prefer 
the security of his money in the 
44 nk. But, if it is brought to his 
oi @nscious reasoning what the 
~gttal and speculative value of an 
mtomobile is as compared with 
i very other investment oppor- 
fmnity, then the price of the 
automobile fades out of his mind 
wi because the desirability for car 
»j ership can be supported by 
















Raine Resigns; 
«tls Planning New 


Md. Association 


BALTIMORE. — (UTPS). — Jobn 
e, manager of the Auto- 
edictimobile Trade Assn. of Maryland 
e, sur the past 21 years, has resigned 
be sid plans to establish another 
_ migs*aler organization along lines of 
1¢ prt Maryland association. 
‘ted Raine also tendered his resigna- 
geo last June but it was not ac- 
bershi# ted at that time. No successor 
out. lus been chosen but Vincent C. 
Mahony, treasurer of Motor Sales 
%, Baltimore, is temporarily fill- 
ars |" the position. 
lexicq ™ a letter to all members of the 
Forks tiation, Raine declared that 
' {turing the past two years... 
Se qeictions have been placed upon 
fe 7 Ne by the president and a small 
ch met dominating minority of the 
Stat hard of directors that convinces 
h jt that I can no longer faithfully, 
cash A 4scientiously or effectively serve 
ed CHllte dealers of the state... .” He 
erted that he resigned of his 
3 Pa ha free will and accord as I am 
thes ‘“t in sympathy with many of the 
1 testing policies of the associa- 
- enteltion” 
tials Raine has opened temporary of- 
me kes for his proposed Automobile 
, “erchants Assn. 


) pesoy 

t larg Taccitea cides a. 
rm Tax Rise Studied 
) 5 


AUGUSTA, Me.—A statewide refer- 
1 um will be conducted Dec. 10 on 
, "Posed %4-cent per gallon increase 
@ state gasoline tax rate to raise 
*stimated total of $900,000 a year. 


rkil 
by ¥ a 











Dealers’ or salesmen’s com » Gestion 
addressed to John 0. Mie carctuettions oF requests may be 


and the writer’s name will be kept 























Munn in care of Automotive News, Detroit, 
In confidence if requested. 


every logical reasoning process. 
* * # 


All-Over Value 
Is Paramount 
I THINK in times like these we 
all should make a supreme ef- 
fort to get prospects themselves to 
better realize the advantage that 
comes with automobile ownership. 
We should get government officials 
and tax authorities to more fully 
appreciate that the automobile is 
not just a rich man’s toy but a 
definite contribution to our do- 
mestic economy. That means we of 
this industry, in our future sales 
canvasses, should use not just as- 
sertives and superlatives regarding 
the value of a particular car, but 
the all-over value of the use of 
automobiles in general. 


Therefore, and as my contribu- 
tion to the present situation, I 
am g available to every 
reader of this column a decalogue 
which is printed in two colors, 
on heavy India tint stock, size 
11x17. It will be carefully 
wrapped in a tube and sent to 
you for 10 cents to cover the 
cost of mailing. I would like to 
make this offer free, and put no 
restrictions on the distribution. 
However, the small charge will 
limit the requests to those who 
will actually display it and thus 
get the benefit of more favorable 
public reaction to our product. 

s * & 
Gives Deeper 
Appreciation 

AM told by dealers who already 

display this sign that it has 

loosened the purse strings of many 
prospects. The amount of the used 
car allowance does not seem so im- 
portant. It gives buyers who read 
it a deeper appreciation of the 
contribution the automobile rend- 
ers to human life and happiness. 

Such signs not only help to 
justify in the prospect’s mind the 
purchase of a car, but it keeps 
constantly before the members 
of the dealer's own organization 
an inspiring tribute to the prod- 
uct whose benefits they are in- 
strumental in conferring upon 
humanity. Following is the text 
of the decalogue: 


The Automobile 


I am speed made subject to 
human will. I give mankind do- 
minion over distance. I open the 
avenues of all the world to hu- 
manity. I enlarge the radius of 
human life. I expand the horizon 
of human opportunity. I give to 
man a locomotion as rapid and 
as subtle as his desire. I give to 
his body the speed and mobility 
of his ambition. I promote peace 
and good fellowship in the hu- 
man race, for I have bridged the 
spaces that kept men isolated 
and ignorant of each other. I 
hurry the master minds of the 
world to conference places where 
the destinies of nations are de- 
termined. I snatch the dying 
from the scythe of Death and 
outrun him a thousand times a 
day. I am the silent partner in 
all the business houses of the 
world. 

I save hours out of man’s 
work-day and give them to him 
to play with. I make man free 
of all the far places of venture, 
recreation and delight. I am the 
most capable and constant serv- 
ant in the homes of men. I bear 
the sick swiftly and gently out 
to nature whose touch puts the 
roses into cheeks fatigue has 
faded. I take men from their 
stifling cities of steel and stone 
out to the murmuring streams 
and wind-swept meadows. I ce- 
ment the ties of home and kin- 
ship with the blessing of frequent 
reunion and concerted recrea- 
tion. I give supremacy of loco- 
motion to man whom nature 
made slower than the beasts. I 
am individual transportation free 
of all laborious limitations .. . 
I am the Automobile. 
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Ohio Dealers Confer . 





Dealers toll me \Ketail Workers Feeling Pinch 


By John 0. Munn 





AMONG THOSE attending the annual convention of Ohio Automobile Dealers 


Assn., held in Toledo 


cashier of the Cleveland Federal Reserve Bank; L. Clare 


last week, were, left to right, J 


W. Kossin, assistant 


» John 
Cargile, president of 


National Automobile Dealers Assn.; Horace L. Taylor, standing, retiring presi- 
dent of the OADA, and Mayor John Q. Carey, of Toledo. 





ERS of the Ohio Automobile 


formation on the company’s U. S. Arm 
Werner and A. E. Chenoweth, Pontiac d 


leeps. The 
7 poops. Xe 


Dealers Assn. 


MEMB inspected the Will 
Overland plant last week in Toledo, and here’s a group getting first-hand > 


are, left to right, C. A. 


O.; Jac . rm 
sales representative for Willys, and W. E. Stevens, Buick dealer in Dayton. 





Ohio Law Prohibits Dealers 
From Adding Other Lines 


Special to Automotive News 

COLUMBUS, O.—Although many 
automobile dealers in various sec- 
tions of the country are reported 
to be taking on non-automotive 
lines of various kinds as a means 
of tiding them over during the 
present national emergency, such 
a movement has not as yet taken 
on definite form among the dealers 
in Ohio. 

One deterrent factor responsible 


Seattle Dealers 
To Hold Annual 
Meeting Dec. 18 


SEATTLE. — Annual meeting of 
the Seattle Automobile Dealers 
Assn. will be held at the Wash- 
ington Athletic Club here, Dec. 18, 
it was announced last week. 

Directors whose terms expire are 
R. P. Lewis, L. W. Thomas and 
T. D. Davies, the latter being presi- 
dent of the association, now serv- 
ing his second term. 

Besides election of three di- 
rectors, reports by the president, 
treasurer and manager, Carl 
Heussy, will feature the meeting, 
as well as consideration of current 
automobile problems. 

No dealers in Seattle have taken 
on any non-automotive or side-line 
goods or services. Two or three 
dealers in the smaller towns, lo- 
cated near fishing or hunting, are 
selling fishing tackle and hunters’ 
supplies. 

New and used car sales are at 
low ebb this month, as is seasonal 
for December, when other items 
are more in the limelight. However 
after the first of the year the big 
potential automobile market will 
be entered, and local dealers are 
confidently facing the coming year. 
This market will include service, 
repairs, parts and body and paint- 
work for some of the alert deal- 
ers who are ready. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





for this hesitancy on the part of 
the dealers is the fact that Section 
6302-1 of the General Code of Ohio 


107 





Decline Greater 
Than in Motor 
Plant Category 


DETROIT.—Despite the fact 
that the fate of workers in. auto- 
mobile plants has been getting the 
spotlight, analysis of the latest 
available U. S. department of la- 
bor statistics reveals that employes 
of the distribution branch of the 
industry have been the first suf- 
ferers of declining employment. 

Retail automotive employment, 
according to the department’s fig- 
ures, fell off 2.5 percent in Oc- 
tober from September, while pay- 
rolls dropped 0.1 percent. As com- 
pared with October a year ago, 
however, the employment was 2.9 
percent higher and payrolls were 
8.2 percent higher. 

A decline of 0.3 percent was re- 
ported for wholesale automotive 
employment from September to 
October, with payrolls up 1.2 per- 
cent. No 1940 figures are available 
for this classification. 

While both retail and wholesale 
automotive employment were de- 
creasing, the trend was upward in 
automotive manufacturing plants. 
The department’s employment in- 
dex for manufacturing industries, 
with the 1923-25 average as its 
basis, listed October automobile 
production employment at 125.6, 
compared with 123.4 the preceding 
month and 125.1 the correspond- 
ing month a year ago. Payrolls 
soared to an index figure of 171.7, 
compared with 158.9 for Sep- 
tember and 149.2 for October, 1940. 

Employment in the production 
of tires and inner tubes remained 
about the same, with an October 
index figure of 86.0, as against 86.5 
the previous month and 73.9 for 
the corresponding month a year 
ago. Payrolls were listed at 108.2 
for October, compared with 107.3 
and 86.6, respectively. 

Manufacturing employment as a 
whole showed 0 
from mid-September to 
tober, although payrolls advanced 
by more than the usual seasonal 
amount. Employment increases 
continued in the defense durable 
goods industries, but the gains 


prohibits those engaged in the| Were Offset by a sharp seasonal 
business of selling automobiles|4TOP in the canning and preserv- 


from handling any other line of 
merchandise in connection with 
that business. The constitutionality 
of this provision of the law has 
been questioned on various oc- 
casions and, due to present con- 


ing industry. 

Total civil nonagricultural em- 
ployment in October reached 40,- 
749,000, according to the depart- 
ment, representing an increase of 
approximately 34,000 over the pre- 


ditions, there is strong probability| vious month. In each month since 


that Attorney General Thomas J. 


February of this year, nonagri- 


Herbert may be requested to give| cultural employment has exceeded 


his interpretation of the statute. 


An official of the division of|™#teS show there has been an in- | 


dealers and salesmen’s licenses of 
the state bureau of motor vehicles 
in discussing the situation, while 
admitting the prohibitory pro- 
visions of the law, stated that 
nothing as yet has been brought to 
the attention of the division that 
any movement on the part of auto- 
mobile dealers of the state looking 
to adding other lines of business 
has developed as yet. 


It was pointed out, however, that 
there is nothing in the law that 
would prevent any dealer from 
handling other lines of merchan- 
dise if sold in a room that might 


R.| adjoin the room where automobiles 


are offered for sale. This may af- 
ford a way in which the dealers 
might digress from their estab- 
lished line. 

Verna P. Conner, executive sec- 
retary of the Ohio Automobile 
Dealers Assn., said that she had 
heard of some dealers who had 
been considering the addition of 
other lines of goods to offset lost 
automobile profits. 


J. B. Barton, executive secretary 
of the Columbus Auto Trades Assn. 
said that none of the automobile 
dealers of Columbus had considered 
adding any additional lines, and 
spoke of the prohibitory feature of 
the state law as one of the prob- 
able reasons. He expressed doubt 
that there was any movement of 
this kind on among any of the 
automobile dealers in the metro- 
politan areas of the state. 


all previous levels. Revised esti- 


crease of 3,374,000 since October 
1940, and that nonagricultural em- 
ployment exceeds the 1929 peak by 
more than 3,000,000. 





Deliveries Rise 
KENT, O.—Twin Coach Co. reports 
the delivery of 100 coaches during Oc- 
tober, at a gross valuation of approxi- 
Pein Cea Taptta Sede” reed 
r 
totaling $675,000. — 


Car Dealer 
Selling Planes 


NEW ORLEANS. — Paretti 
Motor Co. here has taken on 
= airplane dealership as a side- 

ne. 

The plane, the Interstate Ca- 
det, is being demonstrated on 
the Pontiac dealer’s downtown 
used car lot, and the firm re- 
ports that, although the side- 
line was just recently taken on, 
“several deals are hanging fire.” 


Lloyd Finnan, office manager, 
explained that the firm has ac- 
quired three of the planes, one 
as a display model at New 
Orleans airport and the third as 
a demonstrator at the airport. 
Arrangements were made with 
a pilot to give flying demon- 
strations, and Paretti Motor Co. 
is offering enough free lessons 
to pass a solo flight test with 
each plane sold. Easy payment 
terms also are offered. 
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AUTOMOTIVE OUR PLATFORM 





ow 1. A continuing understanding between manufac- 
Ab turer and dealer, and fair profits for both. 
EE 2. An eventual profit for the dealer on every used 
A vehicle handled. 
L 8. Better dealer service and lubrication facilities 
E operated at a profit. 
4. No diversion of fuel taxes from their intended 


use in highway construction and maintenance. 
5. No government bureaucracy control of the auto- 
motive industry. 
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+; Dealers, Have Your Saltcellars Handy 


TN THESE jittery times when the horizon is dotted with 
__ trial balloons sent up by Washington, when the prape- 
vine telegraph” clicks off rumors which are picked up by the 
whispering galleries and peddled as straight facts direct 
from the feed-box, and scandal-mongers are as busy as the 
one-armed paperhanger with the itch, it behooves the auto- 
mobile industry, dealers in particular, to wait for verifica- 
tion before accepting any of the rumors as facts. Our pre- 
scription is for them “to be taken with a grain of salt.” 

As an example, there came out of Washington last week a 
press story that “drastic action to limit the automobile 
industry to approximately 50,000 passenger cars annually 
after the 1942-model year has been proposed by Cyrus Mc- 
Cormick, assistant OPA administrator in charge of the auto- 
mobile industry.” Naturally, this scared the pants off the 
industry in general. So we vigorously shook our pet salt- 
cellar and wired our staff correspondent in Washington, 
William Ullman, who wired back: 

“OPA says story of cut to 50,000 cars in 1942 is ‘entirely 
erroneous.’ It came about in this way: During the conference 
Monday a dealer was complaining about the effect of reduced 
production when McCormick said, ‘Well, look at England. 
There they have had to reduce production to 400 cars a year. 
On a comparative basis we would have to cut to 50,000 cars, 
say in 1943.’ That offhand statement was all the ‘foundation’ 
for the published story.” 

In such a way mountains are made out of molehills and 
such “mountains” usually cause irreparable damage. Cor- 
rections of front-page stories usually are buried in back-page 


columns. 
Any Service Today? 


ACK at the fag-end of the 18th century the starving 
French appealed to Marie Antoinette for bread. “Give 
’em cake,” arrogantly replied the spouse of King Louis XVI. 
Apparently she didn’t give a damn what happened to her 
eople so long as they got the hell out of there. It is much 
ike the present situation at Washington where Leon Hend- 
erson isn’t worrying a bit about what happens to something 
like 44,000 dealers and their thousands of salesmen because 
of his production curtailment, threatened price ceilings and 
other ills. Henderson’s actions may lead the NADA to advis- 
ing automobile retailers some time in the future “to get out 
of the business” because of inability to get cars to sell. 

This may be an exaggeration of the situation, but think- 
ing about a possible panacea that may bridge the gap be- 
tween now and world peace, it occurs to us there is an oppor- 
tunity for this branch of the industry to still be salesmen, 
even though they should have no new cars to sell, which is 
not the case right now. The idea, and undoubtedly it already 
has been tried: Instead of ringing doorbells and trying to 
hook a prospect on a new-car sale, why not ask if the tenta- 
tive customer does not want to buy service—keep the old car 
rolling. Undoubtedly service, as sold by the automobile 
dealer, is going to a mighty important item from now 
on and a source of revenue that will make the old wolf at 
the door turn tail and run. 
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--a word in 


z Washington, D. C., Dec. 3 
Your commentator has to report 
that the nation’s capital is today 
exactly what I have heard it called 
so many times lately 
THE —a BEE-HIVE! You 
BEE-HIVE! recognize it as a fact 
from the time you 
wait with a hundred or more other 
portfolioed gentlemen for a taxi- 
cab. You catch the idea that here 
are the bees—they talk in slow, 
soft-toned southern drawl, in high- 
pitched nasal Yankee pitch and in 
the he-man bellow of the great 
open spaces. But they are all the 
same sort of busy-little-bees, some 
workers, some drones and many 
equipped, I assume, with the rear- 
end appendage commonly known 
as the “stinger.” The hive is open 
—the honey (spelled here with a 
capital “M”) is fairly running over 
the curbstones and each bee who 
comes hopes to load his legs and 
hie back to his own hive before it 
has to close for the duration. 
s ¢ ¢ 


To one who has not been in 
Washington for some months, the 
change is a staggering one. No 
mining town in the Cripple Creek 
era could boast more. I remember 
Washington in the days of World 
War I, but what I have seen al- 
ready convinces me that we were 
pikers in those days. This is an 
all-out war, if only Washington 
can make the rest of the country 
“conscious” of it. Not even when 
the Confederate forces were a 
stone’s throw away in Virginia, so 
I’m told, were Washingtonians so 
panicky over an imminent danger 
from abroad which threatens us at 
this very moment. They could be 
right! . 2 


I assume that were I to stay here 
a few days or weeks or months, I 
too, being a member of the so- 
called human race, would be 
caught-up in the maelstrom. At 
least, more than one of my good 
friends who have moved here for 
the duration are predicting all 
sorts of dire calamities if we na- 
tives of the west do not catch- 
step with them. Coming, as I do, 
from a neck of the woods where 
we see colossal plants rising out of 
pastureland; where we see tens of 
thousands of workers being trans- 
ferred from building those things 
which have given happiness to the 
people, to the machinery of des- 
truction which can only bring 
misery, perhaps I am one of those 
who take these dire predictions 
too complacently. 

s ¢ & 

Ugliest rumor back-home now is 
that there are many men, so called 
“brokers,” “lawyers” or “repre- 
sentatives” who have set them- 
selves up here as middlemen, like 
a lot of Paris post-card peddlers, 
between the patriotic manufac- 
turers and the government’s pur- 
chasing departments. None too 
soon were the published reports 
this week that Congress is investi- 
gating these rumors—they have 
been piling up with accelerated 
momentum the past few weeks. 
One does not begrudge capital a 
fair return on its investment, or 
labor a fair wage at present living 
scales, but the fact that some 
“go-between” can net a percentage 
on a government contract for 
needed defense materials is enough 
to make any good American’s blood 
boil! In the dictator countries they 
have a quick and certain method 
of controlling this type of racke- 
teering when it is uncovered — all 
they require is a stone wall and a 
firing squad. If the “small-business 
man” cannot find his way around 
Washington, is there any reason 
why the government cannot em- 
ploy men (as we do public de- 
fenders in cases at law) for this 
specific purpose? Obviously, this 
does not refer to the salaried rep- 
resentatives of corporations who 
have been transferred here to 
handle the multitudinous details 
between the various purchasing de- 
partment beads and the manufac- 
turers. I am referring specifically 
to thg war-born breed who tell the 
manufacturer “he can’t get any- 
where in Washington without their 
heJp,” that they “have the in with 
the higher-up” and demand com- 
mission arrangements comparable 








































Spanish Inquisition—1941 


In This Corner 





‘Accumulating Stocks... 


The views 
be observed upon request. 


Nebraska 


Most dealers are operating with 
a minimum stock and some are en- 
tirely sold out. A few dealers are 
accumulating new car stocks to 
hold through Jan. 1, evidently for 
income tax purposes. Shortage of 
new car stocks is slightly less 
than a month ago. 

Used car stocks are generally 
low with desirable late models 
very scarce. Price trend is steadily 
upward.—A. H. Jones, A. H. Jones 
Co., Hastings, Neb. 


Louisville 

The stock of used cars in our 
trade area is perhaps the lowest 
for some years past. New car 
stocks, as far as I know, have 
been mounting gradually, but it 
seems because of the slowness in 
new car sales, all dealers were 
given an opportunity of putting 
— few cars we are getting in 
stock. 


Used car sales have been very 
satisfactory. New car sales are off 
considerably. As a matter of fact, 
new car registration in Jefferson 
county for the first 10 days of 
November are 105, and a large per- 
centage of the units registered are 
dealer cars——H. I. Preston, gen- 
eral manager, Weir Motors Co., 
Louisville. 


Vermont 


The stock of used cars is very 
slowly reducing. With no defense 
industries in our territory, prices 
remain stable but stocks are mov- 
ing slowly. 


The 1942 new cars are just be- 
ginning to move, have been very 
Sei aden whaidainaneiteaaen eae cea 


with legitimate salesmen who must, 
in normal times, create sales in a 
competitive market. 


One’s first impression after a 
few hours in the present center of 
the world’s activities may not be 
his when he leaves, but that I will 
leave until next week. In the 
meantime, if you have not heard it 
already, “don’t come to Washing- 
ton without a hotel reservation” 
and consider yourself lucky if you 
have a bed to sleep in, even if you 
have the tavern-keeper’s word for 
it before you leave home—G.MS. 


expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
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slow from announcement date 
until this month. There will be 
trouble moving these off.—J. 
Johnson, Chrysler-Plymouth d 
Montpelier, Vt. 


Salt Lake City 


During October car sales in th 
territory took a decided drop. 
recent new term schedules of t 
Federal Reserve Board contain 
in regulation W were no dot 
largely responsible for the lack 
buying on the part of new ¢ 
retail purchasers. 

This uncertainty seems to 
breaking now, and those who 
in need of new car transportat 
appear to have made up th 
minds that quality is still m: 
tained in the new cars but, due 
the lack of materials, it may 1 
be maintained and, further, 
there is a possibility of higher ne “ 
car prices. Purchasers are thet 
fore making up their minds 
it would no doubt be better to b 
now than to wait until conditic 
are even less advantageous. 

Used car sales are holding 
fairly well. However, at this ti 
of the year there is a_ defini 
slowing up of business because op 
the normal seasonal trend.—J. 
Jackson, general manager, Jacks 
Motor Car Co., Salt Lake City. 
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Years Ag 


(. .. from Automotive News File) 





Fifteen Years Ago 
Supreme Court rules that wi 
boot cepers! cars bought on time 
seized by the police, bootleggers 
relieved of responsibility of contit 
ing payments. . . . Buick has climb 
in production from one to 1,200 ¢ 
@ day since 1904....C. W. Chu 
named general sales manager of Buic 
alias a ey caused by advanceme 
. T. Strong to presidency. sens 
Ten Years Ago 
Chevrolet for 1932 adopts free whe 
ni and synero-mesh. “4 10,000 de 
Ss expecte o atten e ME 
NSPa parts show at Atlantic City. 


valu 


Five Years Ago deal 


car mouth turns out its 2,000,00 
: eee 


One Year Ago ae 
Stewart W. Monroe made gem 
sales manager of Chrysler es” 
vision under C. L. Jacobson, Vv” in 
President in charge of sales. g 
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“My two sons and I are glad 


Te ET NR ST aig dS 


te we have Studebaker’”’ 


er ag HAVE been in the retail automobile business for the past 


to 


i Men like Studebaker Dealer Newding,with wide experience in the auto- 
irty- ” harles Newding, Studebaker 9, » 
2 thirty-two years,”’ writes C ’ 


mobile field, are generally most appreciative of their association with 
ing ¥ dealer in Galveston, Texas. 





a “America’s Friendliest Factory.” They have learned that Studebaker’s 
lefin! sincere and intelligent effort, to give its cooperative programs ever- 
use Gs ‘ Id several makes of cars, but 
ot During that time I have so increasing effectiveness, means a lot in assuring them profitable retail 
ity. | My profitable experience in handling Studebaker since 1935 operation, year after year. You may rest assured that Studebaker’s long 
Yooh mak d epresent this fine product in my com- experience and close study will create new and profitable programs 
rile) ee me prowe ve rep for Studebaker dealers when the post-emergency period arrives. 
munity. | 
ei he finest I have ever 
n e e 
it “Studebaker’s factory cooperation is the ine | 
Bo ce oes OTSDEBAKER | 
| sense and the cars themselves are consistent leaders in k 
Q THE GREAT INDEPENDENT 
‘él Value. That’s why I believe Studebaker offers me or any 
ty. 
dealer better profit possibilities. FOR AMERICA’S DEFENSE FOR AMERICA'S 

= ll look Studebaker is building an unlimited TRANSPORTATION 

: F s ith me and we are all lookK- quantity of airplane engines, military Studebaker is building a limited number 
eq My two sons are in business W 


trucks and other materiel. of passenger cars. 





fidence.”’ 





‘| ng forward to the future with great con 





re 
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November Sales Reach 
Lowest Point Since ’38 


By Mel Adams 

8 Correspondent 
CHICAGO.—November new car 
registrations in Cook county, re- 
leased last week by the bureau of 
motor advice, dropped sharply to 
4,740 units, the lowest for that 
month since 1934 and the bottom 


Columbus: 


Nov. Car-Truck 
Sales Under Oct.; 
Used Cars Drop 


COLUMBUS, O.—Curtailed pro- 
duction of cars already has been 
reflected in the sale of motor ve- 
hicles in Columbus and Franklin 
county. This is shown by the fact 
that 577 new passenger car titles 
were filed with the clerk of the 
courts during November as com- 
pared with 657 filed during Oc- 
tober, and with 1,274 in November 
last year. 

Title filings of new trucks show 
that 126 were sold in the county as 
a whole in November against 144 
sold in October and 130 in No- 
vember, 1940. 

Despite this marked decline in 

motor vehicle sales in November, 
the records of the county clerk’s 
office reveal that 14,881 new cars 
were sold in the county during the 
first 11 months of this year com- 
pared with 13,320 during the same 
period of 1940. The total sales of 
new trucks to date this year were 
2,080 against 1,689 up to Dec. 1 of 
last year. 
County Clerk J. Arthur Yoder 
reports also that the total of used 
car bills of sale filed during No- 
vember, including resales and 
casuals, 


was 3,624 against 4,633 in 


October, and 4,994 in November, 
1940. Total sales for the first 11 
months were 25,323, against 20,981 
in 1940. 

Used truck titles filed last month, 
including resales and casuals, to- 
taled 294 compared with 431 in 
October and 316 in November 1940. 
The total for the 11 months was 
1,202 against 1,135 in 1940. 


New Orleans: 
Medium-Priced 
Cars Get Nod; 
Used Cars Hot 


NEW ORLEANS,—New car re- 
ports from dealers ranged from 
“slow” to “brisk” here last week, 
and a trend toward the medium- 
priced car was noticed. 

Likewise, most dealers reported 
that a trend toward the purchase 
of the higher-priced used car was 
becoming pronounced. 

New car registrations for No- 
vember were slightly under that of 
October, but this was attributed in 
part to the supply question. 

One dealer reported that “We 
are selling’ all the cars that we can 
get but we can’t get enough.” But 
a low-priced distributor termed his 
sales as “slow.” 

Most joined in the statement 
that “used cars are selling better 
than in years, and they are buying 
the higher-priced used cars.” 

“The purchaser figures that it 
will become harder to get a new 
car, so he buys a used car that 
will stand up for several years,” it 


was explained. . 
Used car stocks, according to the 
consensus, are “satisfactory, 


least for the time being.” 

Dealers said an increase in de- 
fense work in this area was one 
cause for better business. In re- 
cent weeks New Orleans has re- 
ceived several boat and tug-build- 
ing contracts. Garment mills and 
other supply plants are working to 
capacity. 

Registrations of cars in Novem- 
ber totaled 403, against 435 for 
October. Truck registrations to- 
taled 51, against 108 for October. 


Used Sales Up 


WOOSTER, O.—New automobile 
sales in Wayne county for November 
totaled 87, a decrease of 111 from the 
number sold in November 1940. Used 
car sales d from 300 to 347. 


















figure for every month since Oc- 
tober 1938, 

The 4,740 total for November 
compared with 6,090 in October. It 
was considerably less than one- 
half of the November 1940, figure 
of 10,021. 

Despite the decreases during the 
past two months, 1941 sales of 138,- 
100 new cars for the first 11 months 
exceeded the best previous com- 
plete year. The 11-months’ period 
last year had a registration total 
of 115,294. 

Chevrolet landed in first place 
with 645 as against 1,926 for a year 
ago and 901 for the preceding 
month. Second went to Ford with 
555, third to Buick with 535, fourth 
to Plymouth with 504, and fifth to 
Pontiac with 358. 

Standings thereafter were Olds- 
mobile with 350, Dodge with 320, 
Packard with 247, Cadillac with 
210, Chrysler with 185, Studebaker 
with 163, De Soto with 159, Mer- 
cury with 150, Nash with 116, Hud- 
son with 89, Lincoln-Zephyr with 
40, and Willys with 14. 


Salt Lake City: 
New Car Demand 


Found Slower; 


Used Sales Brisk 


SALT LAKE CITY.—New and 
used car sales were slower in Utah 
and the intermountain region last 
week, with some dealers reporting 
brisk sales in used stocks. New car 
stocks are low, but the chief con- 
cern expressed was over the poor 
market. Used stocks retained their 
customary low. 

“Trade-ins are usually ’40 or '41 
models,” commented Charles C. 
Freed, intermountain Chrysler dis- 
tributor, “traceable to the restric- 
tions of financing, I believe. The 
persons with the older cars are 
without the money to swing the 
deals or those with the later mod- 
els have sufficient equity to meet 
the new regulations.” 

“The actual financing restrictions 
aren’t as harmful to the new sales 
as the consumer gossip about the 
restrictions,” said Frank B. Streat- 
or, president of Streator-Smith, 
Salt Lake Chevrolet dealer. “They 
think they are worse than the ac- 
tual terms really are. This talk 
about the new cars being an in- 
ferior product has also stopped 
sales.” 

Cooperative advertising of in- 
stallment sales still being possible 
has been done in a limited degree 
in Utah, but more action on this 
theme can be anticipated for this 
region. 

The analysis from Utah there- 
fore must show a depressed mar- 
ket, except in used cars with cer- 
tain dealers. 


Cleveland Car Sales 
Down 57% in Nov. 
CLEVELAND. — Reflecting 
curtailed automobile production, 


registrations of new passenger 
cars in Cuyahoga county during 


November totaled 1,848 units, a 
decrease of 57 percent from 4,- 
278 units in like month of 1940. 

In October, new car registra- 
tions totaled 2,325 units, a de- 
of 47 percent from October, 
1 


Milwaukee: 


Late-Model Sales 
Showing a Spurt; 
Trucks Just Fair 


MILWAUKEE. —<A slight spurt 
in sales, particularly in late model 
used cars in the lower price 
brackets, is reported by local auto- 
mobile dealers. The uptrend has 
been noticeable within the past 
two weeks, and dealers are hope- 
ful it will continue. Used car stocks 
generally are at a lower level than 
a@ year ago. 

Dealers base their optimism on 
the fact that weekly payrolls, in- 
dividual earnings and average 
hours worked continue to show 
gains over a year ago. 

Although the estimated number 
of wage earners in the city dropped 
to 113,900 in October compared 
with 114,700 in September, pay- 
rolls reached $3,960,000 compared 
with $3,804,000 the previous 
month; weekly employe hours were 
4,886,000 against 4,760,000 for Sep- 
tember; average weekly earnings 
mounted from $33.40 to $34.99 and 
average hourly earnings rose to 
81.8 cents from 80.7, 

The state industrial commission 
estimated that there was a 23 per- 
cent gain in industrial workers in 
Milwaukee this October over last 
and a 43.3 percent gain in weekly 
payrolls over a year ago. 

Average weekly earnings moved 
from $30.37 in October 1940, to 
$34.99 this October, or a 15.2 per- 
cent gain; average hours worked 
per week rose from 40.3 to 42.9, a 
6.5 percent gain, and average 
hourly earnings increased from 
75.7 cents to 81.8 cents, an 8.1 per- 
cent gain. 

Truck sales are reported as be- 
ing just fair. 


Nov. Sales Decline 


Far Below Last Year 

NEW PHILADELPHIA, 0.—Tus- 
carawas county automobile dealers 
sold 922 new and used automobiles 
and trucks during November, ac- 
cording to a report of the clerk of 
courts. The total sales were below 
those of November 1940, when 1,348 
titles were issued. 

Sales this year included 88 new 
passenger cars as compared with 
160 a year ago; 722 used cars as 
compared with 1,046; 27 new trucks 
as compared with 24 a year ago; 
and 85 used trucks in comparison 
with 118 the same month last year. 





St. Louis: 


By Sam X, Hurst 

Staff Correspondent 
ST. LOUIS.—Over buying of pas- 
senger cars last summer, plus the 
stringency of the one-third down 
payment regulations put into ef- 
fect by the government has reduced 
the volume of sales of this com- 
modity here, but there still is no 


at! diminishing of interest displayed 


by potential purchasers. 

Lack of product continues to con- 
stitute one of the most serious 
handicaps for the dealers in this 
area who have refused to become 
panicky at the situation and are 
stressing, in newspaper advertise- 
ments, labor and sales parts. 

Many of the ads have emphasized 
that motorists, to drive their cars 
longer, should see that they are in 
proper running order and during 
the first nine months of 1941, as 
compared for a similar period last 
year, there has been a 40 percent 
increase in customer labor and 
parts business experienced by au- 
thorized car dealers. 

In the used car field the new 


National Defense Projects 
Boost Service, Used Car Net 


authorized car dealers have re- 
duced wholesaling to the independ- 
ent used car dealers to a minimum 
as the steady demand for this type 
of machine is enabling the dealers 
to dispose of such cars without a 
price sacrifice. The turnover ex- 
perienced is about 50 percent with 
the prices higher than formerly. 

Local dealers say they are blessed 
with the liberal national defense 
projects that enables them to carry 
on. The largest TNT plant in the 
country is located at Weldon 
Springs, Mo., 40 miles from St. 
Louis, with the workers, the great- 
er percentage of residents of this 
city, driving back and forth daily. 
Another huge plant is the small 
arms plant in the city where the 
15,000 workers use automobiles to 
go to and from their toil. 

The demand for trucks is so 
strong that orders for 30 to 90 day 
delivery are being placed. The traf- 
fic in used trucks also is very 
strong with the demand increasing 
daily, as more defense project re- 
quirements arise. 








Seattle: 


Dealers Expect Pickup 
In Sales After Jan. | 


By D. M. Trepp 
Staff Correspondent 

SEATTLE.—Figures tell the 
story of new car sales in this 
locale and bespeak the “success 
of the “curtailment” program of 
the federal government. 

In November 1940, new car sales 
in King county (Seattle) were 1,- 
221. This year the total was 516 
up to and including Nov. 24, with 
just four more registration days 
remaining and the grand total at 
the windup of November not likely 
to be more than 650. Thus the sales 
slash is about 50 percent. 

Not only are new car sales low, 
but there is also little activity in 
used cars. Inventories are low, 
which is one reason for slow sales, 
for there is no urge to put forth 
much salesmanship. After all, it 
takes the stock and merchandis- 
ing effort to move up the sales 
graph. 

Dealers aren’t worried any, for 
nothing much is expected until 
after the first of the year. They 
are trading “tight” and making 
good deals, when they deal. This 
is considered the wise course. 

After Jan. 1 more effort will be 
put forth, and more business will 
develop for this section is spiraling 
into the defense whirl at a terrific 
clip. The boom has _ increased 
Seattle’s population an estimated 
80,000 the past three months. 


San Antonio: 


November Sales 
Show Slight Gain; 
Dealers Confident 


SAN ANTONIO, Tex.—New car 



























SALES TREND 















Nearby towns are on the u swing 
too. : 
In the interim of dec 
tempo of new and used car vo} 
dealers are not asleep as to builj. 
ing up business. Service is re 
generally good. The idea is bei; 
sold to car owners that it pays t 
take good care of their cars, fy 
they may have to last a long while 
On service, however, there is , 
certain point where volume 
up and profits decline. That is, th. 
plant can be operated at best Profit, 
with a certain level of business, 
extra help, which may be less ¢f. 
ficient, has to be hired there js 
jam in the shop, and things slow 
up. So the net shows up less satis. 
factorily. 

Organization can however t 
geared to handle this excess buji. 
ness, and in the long run fey 
dealers will complain about hay. 
ing too much service or repaj 
business. 


Denver: 


Dealers Await 
OPA Report; Sales 
Rise Slightly 


DENVER. — While sale of n 
cars in the Denver trade area i 
below what it was a year ago, it 
has shown some increase over th 
past two months. Even though 
stocks of new cars are smaller th: 
last year they are sufficient to ts 
care of present demand. 

During November 445 new pas 
senger cars were sold by Denve 
dealers, compared to 831 sold dur 
ing the same month in 1940. How. 
ever, a gain is registered when com 





sales in November showed some 
improvement over those of Oc- 
tober, and were only seven sales 
behind those for November 1937. 
As in October, sales of the me- 
dium and higher priced cars, com- 
paratively speaking, showed up 
better than those in the lower 
price field. With general business 
conditions good, an improvement 
for December over November is 
anticipated, provided deliveries 
can be made. 

Sales, according to individual 
makes were as follows: 

Buick, 45; Cadillac, 13; Chevrolet, 
80 (and 10 trucks and 20 com- 
mercial units); Chrysler, 11; De 
Soto, 8; Ford, 68 (and 13 trucks 
and 12 commercial units); GMC 
truck, 3 (and 3 commercial units); 
Hudson, 6 (and 1 commercial unit) ; 
IHC truck, 1 (and 1 commercial 
unit); Lincoln-Zephyr, 7; Mercury, 
19; Nash, 10; Oldsmobile, 18; Pack- 
ard, 12; Plymouth, 46; Pontiac, 29; 
Studebaker, 26, and Willys, 6. 

Registrations by out - of - county 
dealers: Buick, 3; Chevrolet, 5; 
Dodge, 1; Ford, 1 commercial unit; 
GMC truck, 1 (and 2 commercial 
units); Plymouth, 1, 

Totals: 447 cars, 32 trucks, and 
53 commercial vehicles, for a 
grand total of 532 vehicles. 

November sales for preceding 
years: 1936—898; 1937—539; 1938— 
623; 19389—632; 1940—939. 

Attention is called to the good 
showing by Buick, whose 45 sales 
is only slightly below those for 
November of last year when there 


paring preceding months, for i 
September 397 new cars were solé 
In November local dealers sold é 
new trucks as against 90 during th 
same month last year. Again goir 
back to September figures, 75 n 

trucks were sold this year as com 
—* 116 in the same month i 


During the first 11 months of 1%! 
local dealers sold 11,540 new ps 
senger cars. For the same period of 
last year 10,255 new cars were 30! 
giving a percentage gain for th 
period of 13 percent. Also for th 
first 11 months this year 1% 
trucks were sold by Denver deale: 
as against 1,172 during the sam 
period of 1940—a gain of 40 pe 
cent, 

Outcome of the meeting of & 
representative dealers held i 
Washington with OPA officials 
anxiously awaited here. Sam Mz 
cus, Marcus Motor Co., Studebake 
dealer, and president of the Denve 
Automobile Dealers Assn., attende/ 
the meeting. On his arrival i 
Denver the local association wil 
hold a special meeting to hear hil 
report. 

Some dealers in this section, # 
least, are wondering just what i 
in store for the industry, and i 
the meantime are making plans 
tide over lean months with specid 
emphasis on service department 
work, the selling of used cars 
similar plans. General business col- 
ditions in this region are good. 



























were no restrictions. Good show- 
ings were also made by Cadillac 
and Packard. 


Des Moines: 


Ia. Registrations 


Show Increase 


; DES MOINES, Ia.—Registra- 
tion of motor vehicles in Iowa in- 
creased 38,825 in 1941 with 920,583 
vehicles registered this year as 
compared with 881,758 in 1940, ac- 
cording to James Allen, superin- 
tendent of the Iowa motor vehicle 
division of the department of pub- 
lic safety. 

Total collections from registra- 
tion of all types of motor hl 
increased $787,944 during the last 
year. For the 11-month period 
from Dec. 1, 1940 to Nov. 1, 1941 
registration collections in Iowa 
amounted to $13,430,958.10, 





Ore. Dealers Look 
To Other Line 


PORTLAND, Ore.— Many auto 
mobile dealers and salesmen } 
this area, realizing the trend 
the times, and watching espec 
their overhead and net income 
after all varieties of taxes, are 
ready adding other non-automotiv 
lines of commodities. 

L. Y. Billingsley Motor Co., fot 
many years handling well-know! 
makes of cars, have taken on U.§ 
tires, and have been appoin 
dealers by the Cummings Tire ©: 
distributors. H. R. Hopkins has 
been named manager of the Pot 
tiac departments, while Bob Sit 
terle is manager of the new tir 
department. 

A number of automobile sales 
men have recently joined the 
staffs of life insurance companies 
Others have joined the various 
army and navy and air services. 
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HUST 
LIKE IT_ 


and my salesmen close 
CLUE AA TRY Oe 
room aays.., 
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v 
dealers. ing & good 
NOt be d 


No need to read between the lines of this letter. 
A. R. Lindburg tells you in black and white how 
the C. I. T. ‘Protective Package’’ sews up sales for 
him right in the showroom. And scores of sales- 
wise dealers throughout the 48 states tell the 
same enthusiastic story for this up-to-the-minute 
financing plan. ; 

Now is the time for you, like Mr. Lindburg, 
‘“to build up your own reserves against a prob- 


able car shortage next year.’’ Perhaps the five 
C. I.T. ‘‘Super-Services’’ are all that you need to 
make customers out of your contacts—set your 
time sales skyrocketing. Find out today how you 
can add the impetus of this potent selling force to 
your current drive. Just write or phone the near- 
est C. I.T. office for full information. 


Provide your customers with C. |. T.’s “Protective Package’! 


ning and many other forms of damage. limb. ..from $500 up to $10,000, as specified 


v EMERGENCY REPAIR SERVICE — Provides 
your customer with credit for major car re- 
pairs or replacements when traveling anywhere. 


V INSURANCE THAT REALLY COVERS A CAR— 
Your customer gets not only fire, theft and 
collision insurance, but also protection against 
tiots, floods, tornadoes, explosions, light- 


v C.1.T, BAIL BOND CERTIFICATE enables your 
customer to obtain traffic violation or accident 
Bail Bond up to $5,000 without further cost. 


V PERSONAL ACCIDENT INSURANCE covers 
your customer against loss of life, sight or 


in the policy. Identification card and emer- 
gency benefits included. 


v TOWING AND ROAD EMERGENCY SERVICE 
—on new cars—reimburses your customer up 
to $10 in each instance such a service is re- 
quired, no matter where it may be. 


C. LT. is the world’s largest independent sales financing institution, established in 1908, and servicing dealers and purchasers 
sooevuhans through more than 250 local branch offices. . . each a self-contained, fully functioning unit... in all 48 states. 
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Knudsen Raps Closed Shop, Jurisdictio 


NAM Unanimously Approves 
Legislation to Curb Strikes 


NEW YORK.— Unanimous ap- 
proval of federal legislation to ban 
anti-defense strikes and a pledge 
to place patriotism above personal 

was given here last week by 
members of the National Assn. of 
Manufacturers, meeting at the 46th 





Quit Rate Jumps 
In Motor Plants 
In September 


DETROIT.—That an increasing 
number of automotive industry 
workers may be leaving their jobs 
in anticipation of layoffs is indi- 
cated by a sharp jump in the quit 
rate shown by the latest available 
labor turnover statistics compiled 
by the bureau of labor statistics of 
the U. S. department of labor. 


The quit rate in the manufac- 
ture of automobiles and bodies dur- 
ing September reached 2.45 per 100 
employes, compared with 1.45 the 
preceding month and 1.04 for Sep- 
tember, 1940. Total September sep- 
arations were at the rate of 5.94, 
as against 6.05 the previous month 
and 2.84 the same month last year. 
Besides the quits, the September 
separations included 0.14 discharge, 
3.04 layoff and 0.31 miscellaneous. 


Accession of workers in plants 
producing automobiles and bodies 
was at the rate of 5.52 per 100 em- 
ployes during September, repre- 
senting a sharp drop from 16.81 the 
previous month and 14.87 for Sep- 
tember of last year. The accessions 
during September this year were 
made up of 3.24 rehires and 2.28 
new hires. 

In the production of automobile 
parts and equipment, the Septem- 
ber accession rate was only 8.11, 
compared with 8.63 the previous 
month and 14.23 for the corres- 
ponding month a year ago. The 
September accessions this year 
— 1.98 rehires and 6.12 new 

3. 





Mooney, GM Official, 
Called to Active Duty 


NEW YORK.—James D. Mooney, 
vice-president and a director of 
General Motors Corp., has been or- 
dered into active service in the 
Navy to head the production engi- 
neering section of the U. S. bureau 
of aeronautics, the company an- 
nounced last week. 

Mooney has been a lieutenant 
commander in the United States 
Naval Reserve since 1937. He will 
go into service Jan. 1. 





BEATRICE HAMILTON, typical of 
thousands of attractive American 


the Dodge Truck p troit, 
which is currently turning out Dodge 
trucks for United tes y and 


for the se of democracy through- 
out the world. She is shown spraying 
a sealing compound to weather- 
roof the rear windows of truck cabs. 
eanwhile, her husband, Private Ray- 
mend E. Hamilton, is serving with the 
U. 8S. Army at Camp Wolters, 
where the trucks she helps to b 
gee epesated ae in syamonvers see 
transportin supplies and equip- 
ment pos en bow by the ieuy. 


annual conventional of the associa- 
tion. 

This action was taken after Wil- 
liam S. Knudsen, co-director gen- 
eral of the Office of Production 
Management, declared: 

“Let’s, by the Almighty God, see 
to it that the boys, if they have 
to go, go with a gun in their hands, 
and not with a broom handle.” 

They heard Knudsen condemn 
interunion and closed shop strikes 
as “foolishness” and add: “We have 
got to have more help from indus- 
try, from you gentlemen.” 

Walter D. Fuller, NAM president, 
declared, “It is time for the ad- 
ministration’s compromise with 
labor and its afraid-to-act attitude 
to cease. Compulsory unionism is 
unpopular with the workers.” 


Leon Henderson, director of the 
Office of Price Administration, de- 
scribed the efforts of his office, 
“with insufficient authority,” to 
hold down prices and warned: “If 
we don’t enact an adequate price 
bill we will have at least a 10 
percent rise in living costs by late 
spring.” 

Floyd Odlum, director of the con- 
tract distribution department of 
OPM, disclosed that a plan was 
nearing decision in Washington to 
give small industrial plants suffi- 
cient scarce materials to continue 
in production of civilian goods un- 
til they could be geared to the de- 
fense effort. 

Reporting on the status of the 
government’s defense program, 
Knudsen stated: 

“Production is on the way on 
every item in the defense program. 

“You know I cannot quote these 
quantities to you, but I will try 
to give you an idea this way: 
Contracts will be placed on a total 
value of 43 billion dollars; deliv- 
eries' as measured by disburse- 
ments will amount to $1,207,000,000 
to Jan. 1; the calendar year 1942 
should show 26 billions of products 
shipped; in 1943, we are to produce 
46 billions of products.” 


Knudsen predicted plant capacity 
for the production of 2,400 bombers 
a@ month by the end of next year 
and capacity to turn out 2,800 tanks 
a month by that time. 


Nash Is Given 
New Trailer Order 


RACINE, Wis.—The Nash- 
Kelvinator Corp. has been granted 
a $453,360 war department contract 
for 2,000 trailers. Work on the or- 
der is expected to start next month. 
The company already has an or- 
der for 1,083 trailers, which has 
not yet been ordered in production 
because all of the materials for 
this order have not yet been ac- 
cumulated at the plant. 

UAW officials, in a conference 
with Nash-Kelvinator officials, 
asked that the company either 
seek defense contracts for its 
Kenosha, Racine and Milwaukee 
plants or grant corporation-wide 
transfers to workers willing to 
work at the Lansing (Mich.) plant 
where approximately $120,000,000 in 
defense orders are in production. 


Clegg Named Head 
Of Thompson Aircraft 


EUCLID, O. — F. C. Crawford, 
president of Thompson Products, 
Inc., last week announced the elec- 
tion of officers of the company’s 
recently formed subsidiary com- 
pany, Thompson Aircraft Products 
Co., that will operate the new de- 
fense plant being erected here. 


L. M. Clegg becomes executive 
vice-president; A. T. Colwell vice- 
president, and J. D. Wright, secre- 
tary-treasurer. These officers will 
continue to serve the parent com- 
pany in the same capacities. Craw- 
ford further announced the ap- 
pointment of J. D. Wright as vice- 
president and general manager of 
the new company. 
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CONCRETE for floors and basement has been laid and steel work is being 


rushed on the new 640 b 


completed, in February, this plant 


vessels. 


ma 
of the 20 mm. anti-dive bomber gun being built for use on naval an 


480 foot san plant at Pontiac Motor division. When 


roduction 


Pontiac’s 
terially step up Pon aes 





Business Activity 


in October 


Reflects Defense Program 


WASHINGTON. — Highly _ selec- 
tive character of new business 
placed with manufacturers in Oc- 
tober offers tangible evidence that 
the nation’s economic life is be- 
coming increasingly geared to the 
defense effort, the U. S. department 
of commerce pointed out last week. 
Reduced buying in those industries 
where production for civilians 
would use durable materials ur- 
gently needed for defense, and the 





Survey Predicts 
More U.S. Control 
Of Car Industry 


NEW YORK.—More government 
regulation of automobile manufac- 
turing is expected after the war 
by 30.6 percent of the public, ac- 
cording to the latest Fortune sur- 
vey of public opinion, with 22.5 
percent anticipating the same 
amount of regulation; 20.2 percent 
less and 26.7 percent undecided. 

The survey, as revealed in the 
December issue of Fortune maga- 
zine, further indicated that 46.4 
percent anticipate more regulation 
of public utilities; 22.4 percent the 
same; 8.2 percent less and 23.0 per- 
cent don’t know. For farming the 
percentages were 40.2, 28.0, 13.0 and 
18.8, respectively; railroads, 38.9, 
25.6, 10.0 and 25.5; the oil business, 
37.8, 20.5, 10.0 and 31.7; banking, 
36.3, 35.0, 6.1, and 22.6; the steel 
business, 34.9, 18.9, 13.0 and 33.2, 
and milk distribution, 33.4, 27.3, 8.8 
and 30.5. 

“So,” Fortune points out, “the 
much-regulated public utilities 
come out doomed by the largest 
percentage to even more govern- 
ment regulation, and farming is 
next on the list. But it would be 
interesting to know what degree of 
farm regulation people think ex- 
ists now. The chances are most of 
them, particularly city dwellers, 
don’t realize how much the gov- 
ernment already controls farming 
indirectly. This may be why 50 
percent of big city people forecast 
more farm regulation. Tradition- 
ally unregulated automobile manu- 
facturing is favored; it receives 
not only the smallest vote for more 
regulation but also the largest vote 
for less regulation after the war. 
But these figures, like the statis- 
tically correct average American, 
who exists only on paper, embrace 
so wide a range of opinion they 
hide many significant and inter- 
esting variations.” 


Taub to Direct Shift 


Of Plants to Defense 
DETROIT. — Alex Taub, former 
General Motors. executive, was 
named last week to direct the pro- 
gram of the Office of Production 
Management for converting civili- 
an industries into defense plants. 
Taub’s appointment as chief of 
the conversion section was an- 
nounced by Floyd B. Odlum, direc- 
tor of OPM’s contract distribution 
division. 





increasing controls over the move- 
ment of scarce materials cut sharp- 
ly into the volume of new orders 
placed, it was said. 

Business was strongly maintained 
in the machinery industries where 
activities are closely linked to de- 
fense, while demand for non-dur- 
ables, which has risen to record 
levels under tha influence of higher 
consumer incomes and military 
purchases, remained close to the 
September peak, according to the 
department. 

Marked drop in orders for dur- 
able goods from September reduced 
the volume almost 30 percent be- 
low the peak volume of last June. 
Tighter priority controls, the limi- 
tation of non-defense construction, 
and curtailment policies affecting 
consumer durables have been in- 
strumental in curbing the less es- 
sential demands which helped to 
lift orders skyward earlier in the 
year. The October decline was ex- 
ceptionally marked in new orders 
for iron and steel and their prod- 
ucts—an industrial group upon 
which defense restrictions have op- 
erated with particular emphasis. 

Backlogs were little changed dur- 
ing the month in contrast to large 
increases scored in the first part of 
the year. 


Va. Motorists Favor 


Night Fuel Curfew 
RICHMOND, Va.—Operators of 
more than 100 of Richmond's serv- 
ice stations, who recently dis- 
tributed 10,000 ballots to their cus- 
tomers asking for an expression 
from them regarding the con- 
tinuance or discontinuance of the 
7 p.m. closing of stations, are re- 
ceiving a response almost un- 
animously favoring a continuation 
of the practice, preliminary reports 
indicate. 





nal Strikes 


— 


4 | Farmers Setting 


Sights for New 
Records in 1942 


WASHINGTON. — Farmers are 
bringing to a close their best year 
since 1929 with production, prices, 
and income at high levels, the U.§, 


department of agriculture reported | 


last week. 

Purchasing power of farm prod. 
ucts reached parity in late autumn, 
but only as a general average, 
Many products continue to sell be. 
low parity, including cotton, corn, 
wheat, oats, peanuts, rice, apples 
and eggs. Commodities selling at 
or above parity include tobacco, 
beef cattle, hogs, chickens, butter. 
fat, wool and veal calves. 

The year-end analysis by the 
U. S. bureau of agricultural eco. 
nomics, shows a rising consumer 
demand for farm products, and 
prospects that food production in 
1942 will be the largest on record. 
Prices are expected to average 
higher than in 1941—both prices 
received and prices paid by farm. 
ers. Recently, prices paid by farm- 
ers have been rising more than 
prices received, thereby lessening 
the purchasing power of farm 
products. 

The farm plant appears in good 
physical condition—drought areas 
in the East excepted—and with 
good weather during the coming 
year, 1942 food production goals 
will be attained, possibly exceeded. 
Meanwhile, department agencies 
are making every effort to see that 
farmers have the farm equipment 
needed for the large volume of 
production sought during the com- 
ing year. The farm labor problem 
also is being attacked on a broad 
front of federal, state and local 
cooperation. 


Defense _Notes-- 


Materials Drive 

Raw materials supply continues 
as an outstanding problem of the 
iron and steel industry, according 
to an article to appear in the 
forthcoming issue of the U. S. de 
partment of commerce reports 
With the settlement of the captive 
coal mine strike, it is pointed out 
attention is again centered on pro- 
grams to increase supplies of scrap 
to open-hearth furnaces. The prv- 
grams inaugurated to do this ap- 
pear to have accomplished little as 
their effect has been largely nulli- 
fied by the remarkable production 
record established by the steel in- 
dustry. However, the real testing 
period is said to be yet to come. At 
a period when the industry is 
usually building up its supplies of 
scrap to compensate for seasonal 
reductions in collections and ship 
ments, it has dug deeply into exist- 
ing stocks. It now remains to be 
seen whether the various scrap col- 
lection programs can be stimulated 
enough to offset the seasonal fac- 
tors already at work. 





Automotive Tire Shipments 
Rise 11.6 Percent in October 


NEW YORK.—Shipments of au- 
tomotive pneumatic casings during 
October, 1941, increased 11.6 per- 
cent over September according to 
statistics released last week by 
Rubber Manufacturers Assn., Inc. 
October shipments, 5,867,175 units, 
— 6.2 percent above October, 

Production, 4,834,308 units, was 
5.9 percent above September but 
was 4.8 percent below October, 1940. 

October shipments of casings for 
original equipment purposes totaled 
1,994,383 units, an increase of 35.7 
percent over September but 14 per- 
cent below October, 1940. 

Replacement shipments during 
October, 3,756,953 casings, were 2.5 
percent above September and 22.7 
percent above October, 1940 re- 
placements. 

Stocks of automotive casings in 
the hands of manufacturers Oct. 


31 decreased 20 percent under Sept 
30 stocks to 4,122,836 units. Oct. 31, 
1941 stocks were 56.2 percent below 
the 9,409,683 units, on hand Oct 
31, 1940. 


600 Workers Laid Off 
By Harrison Division 

LOCKPORT, N. Y.—The Harri- 
son Radiator division of Gener#l 
Motors Corp. here has laid of 
about 600 men and will continue 
to reduce employment until the 
plant is shifted from non-defens 
to defense work. 

A spokesman for GM here said 
“the layoffs are the result of m** 
terial shortages, largely copper, for 
the manufacture of heaters for 
automobiles. There is no indic® 
tion when more copper 
available. Harrison departments 
working on defense orders are nd 
affected.” 
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“IT’S GREAT TO HAVE 
HYDRA-MATIC, ESPECIALLY 
IN A YEAR LIKE THIS!” 











S|S7R eer SELLING “MAGNET 
=| Af DEALER J 


= HELPS YOU PICK YOUR DEALS! 


— To bring the prospect into your showroom—to treat him to a trial drive he 

1 local will remember—to show him something he will tell his friends about—to put 

him into a receptive mood for a profit-making deal—to do all this and more, 

there’s nothing in the world like Hydra-Matic Drive! It’s the one drive with 

the greatest prospect pull. Among all the drives, it’s the only one that’s com- 

atinues pletely automatic. Hydra-Matic eliminates all clutch pushing and gear shift- 

ing. It saves work, saves the engine, saves 10 to 15% on gas. It’s optional at : 
extra cost on all models of the stamina-built, stamina-styled Oldsmobile B-44. : = 


ane 
WHY HYDRA-MATIC IS STILL IN A CLASS BY 
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Berrer Lastine, Berrer Bust 
e nol ITS QUALITY*"BUILT T0 LAST / THAN Any Otos In 44 Years! 
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Wall Street Concerned Over U.S. Control Trends 
Far-Reaching Authority Held 


Danger to American Life 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Wall Street last 
week evinced not a little interest 
in the results of the OPA-automo- 
bile dealer meeting in Washington. 
What really interested the financial 
community was the degree to 
which the government exercised a 
control over the inner workings of 
a private business. 

It might be said that more than 
curiosity was back of this interest. 
There are a lot of people, and it 


is hardly likely that they are con-. 


fined to Wall Street, who are seri- 
ously concerned over the turn 
which government control over 
business is taking. They do not 
become alarmed over broad gen- 
eral controls but they do think 
more than once over some of the 
far-reaching extension of author- 
ity into the very heart of small 
private businesses. 

The OPA, for instance, set up 
two formulas for use by automo- 
bile dealers in arriving at retail 
prices of cars. Each of these plans 
was declared to be satisfactory. 
But when the dealers expressed 
the wish that each dealer be al- 
lowed to select the plan best suited 





Accident Deaths Rise 


WASHINGTON.—According to U. S. 
census bureau reports, motor vehicle 
accident deaths in 157 large cities to- 
taled 246 during the week ending Nov. 

of 26.2 percent over the 
during th 


city limits, as com 


6. os eee of 3.8 erent. 








940,| have to pay, in effect, a double 








STOCK PRICE AVERAGES 
Previous Latest 


Year 


Period Period Change Ago 
24 motors ........... 26.48 25.98 —0.65 34.77 
10 car-truck co.’s ... 26.41 25.76 —0.65 86.27 
10 parts-access. ..... 26.21 26.12 —0.09 28.17 
4tire-rubbers ...... 19.73 19.73 _ ...... . 18.65 


to him, the OPA, in effect, said no. 
It just looks as if in the exercise 
of some of the present controls 
over business, the government is 
determined to avoid any program 
that will give a measure of satis- 
faction to anything like a majority 
of a given group. 

If there are two plans, each of 
which is satisfactory to the gov- 
ernment, why, asks Wall Street, 
may the dealers not have their 
choice? Why must they be forced 
to select one plan for all? Why 
must the government set up de- 
tailed formulas, anyway? And also 
the question arises again as to 
why, if the purchase of new auto- 
mobiles is to be discouraged, the 
government should be so con- 
cerned over prices? It would seem 
that a most effective way to cur- 
tail the purchase of cars would be 
to let prices advance on them. 


Government agencies have shown 
very little official concern over the 
rise in the cost of food and cloth- 
ing. The advance in the price of 
foods actually has been encouraged 
by the government. This is the 
first necessity to life. It is true 
many millions can better afford to 
pay more for food, but on the 
other hand other millions have 
even less than before and they 


price 


BENDIX DRIVE 
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HE acceptance of the Bendix Drive 
by all who make, sell or drive auto- 
mobilés. speaks volumes for the excel- 
lence of ‘the mechanical hand that 
cranks your ¢ar.’'Their approval. won by 
its own inherent advantages, has made 
Bendix Drive one of the world's most 
widely used automotive components. 
Since the first cars were automati- 
cally cranked by Bendix Drive, this 
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RENDIX 
ELMIRA, 





MACHINE 
AVIATION 
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remarkable invention has performed 
brilliantly. Adaptable to every type of 
starting control—floor button, clutch 
or accelerator pedal, dash button-or, 
with Startix, completely automatic 
switch-key starting—the Bendix Drive 
unfailingly starts millions of motors 
every day throughout the year. 
There’s a Bendix Drive for every size 
and type of automobile, marine or 
Diesel engine. Renewal parts and com- 
plete replacement drives are available 
in every civilized country. In addition, 
a liberal Exchange Plan serves the 
convenience of motorists and dealers 
throughout the United States. 


DIVISION 


CORPORATION 

















planning 


for conferences with Central Office officials. 
of the two groups with T. H. Keating (center), 
ager. Right is Don Gilmore, of Don Gilmore, Inc., San Francisco, 
committee head; left, John Monroe, John Monroe Chevrolet Co., Newton, 


planning committee leader. 


SIXTEEN CHEVROLET dealers, members of Chevrolet’s national dealer 
and national dealer used car committees, met in Detroit last week 





Shown above are the chairmen 
assistant general sales man- 
used car 
Ia., 


60 Outside Firms Sharing 
In Ford Bomber Project 


DEARBORN.—How the Ford 
Motor Co. is spreading the work of 
building gauges, fixtures, dies and 
tools for its huge new bomber 
plant at Willow Run was revealed 
last week by a company announce- 
ment. Sixty independent firms in 
the Detroit area and 12 Ford 
village plants in Michigan 4nd 
Ohio have been assigned more than 





Christmas Theme 
Getting Results 
For Wis. Dealers 


MILWAUKEE, Wis.—Small- 
space daily newspaper advertising 
is being used by various automo- 
tive dealers to promote the idea 
of an automotive Christmas. 

In Kenosha, for instance, the 
Ragon Motor Co.; Ford-Mercury 
dealers, and the Sheridan Road 
Garage, ‘Nash dealer, are urging 
the purchase of new motor cars 
for Christmas. Readability is given 
the classified copy by a Santa 
“Chuckle” contest in connection 
‘with -which five pairs of guest 
tickets _to a local theater are 
awarded daily for the -best 
“chuckle” advertisements composed 
of lines from advertisements ap- 
pearing in the gift guide... a 

Bogda’s: Servicenter at -Green 
Bay, Chevrolet dealer, suggests the 
purchase of new U. S. Royal tires 
as a timely Christmas present.- In 
this “Parade of Presents” adver- 
tising, names of local residents 
selected at-random appear in the 
various advertisements and per- 
sons identifying themselves at the 
firm in whose advertisement their 
names appear are given free tickets 
to a local theater. Sixty-four such 
tickets are given away daily with 
a total-of-1,800.to be dispensed by 
Christmas. The stunt is reported to 
be a good traffic builder for the 
merchants. «sss 
Fifty dollars in prizes are award- 
ed daily in Janesville for the 
funniest. ads made from ads ap- 
pearing in the Christmas Shoppers’ 
Guide in. the local mewspaper. 
Dickhoff Chevrolet Sales-has been 
using a classified advertisement in 
this column to promote the sale of 
late model used cars. 

From -all- indications, this type 
of daily reminder copy is bringing 
results. for participating automo- 
tive 


Large Trucking Pool 
Set Up in Germany 

WASHINGTON.—In order to ob- 
tain more effective use of freight 
highway transport, about 4,000 
transport groups or combines own- 
ing a total of approximately 35,- 
000 trucks have beén established in 
Germany, the U. S. department of 
commerce reports. 

Membership in these groups in- 
cludes some. 130,000 trade and indus- 
trial firms which pool their trans- 
port facilities by using their supply 
of trucks cooperatively. 















































50 vercent of the vast project, the 
statement said. 

An estimated 6,000,000 hours will 
be required to produce the com- 
plex tools designed by Ford engi- 
neers. Of this total one-half has 
been sub-contracted to outside 
firms. Another portion is being 
handled in the Ford plant at 
Hamilton, O.; in the village plants 
at Newburg. Manchester. Yosi- 
lanti, Milford. Brooklyn, Dundee, 
Flat Rock. Willow Run. Water- 
ford and Nankin Mills. Mich. and 
the Lincoln plant at Detroit. 


Most of the 60 suppliers are 
working two shifts a day-to pro- 
duce the Ford orders. The Ford 
village plants, which are now de- 
voting nearly 80. percent oftheir 
production to defense, have ex- 
tended their working. day. from 
eight hours to 10 and some of 
them are working six ‘hours on 
Saturdays. : iss 

Ninety percent of the facilities 
of the tool and die building at the 
Ford Rouge plant has been di- 
verted to defense work and around 
50 percent is devoted to manufac- 
turing tools for the bomber proj- 
ect. Bomber work also is being 
done in’ the~ tool -shops—in-_the 
vressed steel, foundry and other 
Rouge departments. Altogether the 
Rouge has been assigned-1% mil- 
lion tool: hours. 

Three miles of blueprints one 
yard wide are being turned out 
every day from drawings developed 
by the engineers designing the 
machines. The 400 Ford engineers 
and draftsmen who have been 
working on the project for months 
are consuming blueprint paper 36 
inches wide at an average rate of 
more than 50,000 square feet a 
day. Recently the rate rose as 
high as 75,000 square feet; which 
is equivalent to a sheet three feet 
wide and five miles long. 

A force of -1,800 tool—desi 
is working in two 10-hour shifts to 


transform these drawings into re- 
ality:——_.___ os 





No Fands Available 
for Ohio Drivers’ Law 
COLUMBUS, O!-State Highway 
Director Hal G. Sours is confronted 
with the problem of just how the 
state law providing for drivers’ li- 
cense examinations is going to be 
enforced when no funds are avail- 
able for enforcing the statute. 
The bill authorizes the highway 
director to name as many as 75 ex- 
aminers, with salaries of such ex- 
aminers to be paid in the same 
manner as those of the highway 


patrol, from the undistributed sur-| ib 


plus of license plate revenues. 
Sours points out there is doubt that 
there will be any balance in such 
funds after the salaries of the high- 
way patrol are met. 





North American Dividend 
NEW YORK.—At a meet 

board of directors of Now =e 

Aviation, Inc. here, a dividend of $1.25 


r sh wes declared, payable De 
a 1941, to stockholders of record Dec. 





Nash Reports 
Record Profit 
Of $4,617,052 


DETROIT.— The largest profit 
for any year since the merger of 
Nash-Kelvinator Corp. in 1936 wag 
reported in the 1941 annual report 
of the corporation last week which 
showed a net profit of $4,617,052 
after all charges for depreciation, 
reserves and taxes for the fiscal 
year ended Sept. 30, 1941. 

The profit before income and ex. 
cess profits taxes was $8,217,052, 
President George W. Mason said, 
Provision for taxes for the year 
was $3,600,000 including $1,500,000 
excess profits taxes, which com. 
pares with provision for income 
taxes in the preceding year of only 
$370,000, when no provision for ex.- 
cess profits taxes was required. 

The $4,617,052 net profit com- 
pares with a profit of $1,505,151 for 
the previous fiscal year, and is 
equivalent to $1.07 on 4,291,235 out- 
standing common shares, held by 
about 45,000 stockholders. 

Total sales of the corporation 
amounted to $122,045,258 for the 
fiscal year against $77,489,574 for 
the corresponding fiscal period of 
1939-40. 

Working capital now is $25,204, 
784 as compared with $18,806,454 at 
the beginning of the year. Cash 
and government securities amount- 
ed to $20,157,421. 


Committee Named 


By Tool Makers 


CHICAGO.—Attended by execu- 
tives representing leading tool 
manufacturing. companies in_ the 
United States, the meeting of the 
Service. Tools - Industry - recently 
held here took an important step 
forward in the formation of a co- 
ordinating committee for national 
defense to represent the industry 
in its dealings with OPM-and the 
U.-S. steel allocations board. 

Consisting of seven men, the 
committee is -headed by- Dillon 
Stevens, vice-president of the 
Plomb Tool Co. as chairman. Other 
members are E. J. Wilcox, J. H 
Williams & Co.; Roger Palmer, 
Snap-On Tools Corp.; W. F.-Cos 
tello, New. Britain Machine Co; 
Arthur J. Male, Bonney Forge & 
Tool Works; W. R. Horsford, Duro 
Metal Products Co.; Edward 
Norris, Utica. Drop Forge & Tool 
Corp. meee 


$60,000,000 Available 
For N. Y. Road Building 


NEW YORK. —A -record-break- 
ing total of road construction 
revenue will be available in New 
York state as the result of refer 
endum. approval Nov, 4 of a state 
constitutional. amendment provid- 
ing for diversion of $60,000,00 
worth of authorized but still um 
issued bonds from grade -crossing 
elimination to highway and park- 
way construction. - ——-~-.- 

Half of the-bond- funds- will be 
used for parkways and the other 
half for ord highway co2- 
struetion. New York City and ad- 
joining counties will get the bulk 
of the parkway projects. None of 
the regular highway construction 
allotment will be spent im New 
York City, although a sizable por 
tion will be expended—in nearby 
counties. 





History of Speed 
NEW YORK.—Racing along in 4 
snorting, popping Jeantaud, one Chas- 
seloup-Laubet covered the distance of 
one lometer at the amazing 8 
of 39 miles per hour way back in 1898. 
Today, 48 years later, huge land ig 
gernauts of speed have boosted the 
mark higher and htgher—to an incred- 
le speed of 369.7 mph, as revealed in 
the December Swank Magazine article, 
In Quest of Speed,” by Harold 
Rogers, - 
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Make-Jt-Geod New England 


Makes Good with Siyle for 1942 


Staid, conservative New England? Not 
any more! Now its modish, fashionable 
New England—bright spot of the up- 
holstery style map. For 1942 many 
popular cars selected designs in Chase 
Velmo—the pile-fabric upholstery that 
lasts longer for cars that may have to be 


used longer! 


Yes, the new beauty of duotone stripes 
and blended colors has been added to 
modern designs in Chase Velmo. But 
it is still a long-wearing pile fabric with 
the pile fibres anchored to the back of 
the goods so that wear comes only on 


the resisting ends of the fibres. Every 





yard is still being woven with painstak- 
ing care in Sanford Mills—down East 
in Maine—to a standard of quality as 


inflexible asa New England conscience. 


CHASE VELMO will help dealers to 
move 1942 models at a profit. Equally 
important, its “perennial youthful- 
ness” will make these cars easier to sell 
when they have to be re-sold as the 


used cars of 1944... or later. 


L. C. CHASE & CO. 


295 FIFTH AVE., NEW YORK CITY 
SALES DIVISION OF SANFORD MILLS 


OFFICES: BOSTON DETROIT 
CHICAGO LOS ANGELES 
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Can’tStop P I Tells Canadian Trucker 
a pi rogress,Ka | 
e 

Better Coordination Needed St. Louis Dealers ||. 

In All Types of Tr nsportati Hit Union Tactics 

Ld e 

7 ee oe In Service Strike | De) 
Special to Automotive News from all parts of Canada and the ST. ee a ne aa 

RONTO. —" Thou h railroads United States. strike iv members oO e nter-. 
ond come water carriers have suf-| “The need for planning the use national Assn. of Machinists, Dis. a | 
fered since motor carriers have| of transportation facilities in the trict No. 9, that tied up the service - 
entered the field of freight trans-| U. S. during the present emergency, departments of every automobile |", 
portation, “the prevailing opinion | #pplies equally to Canada, or to any dealer and garage in the city, drew re 
in our country, in my judgment, | other country in a state of war or fire from the Greater St. Louis a 
has always been that the people| emergency,” Frederick C. Horner, Automotive Assn. Inc. In a letter [Oot 
are entitled to the best transporta-| assistant to the chairman, General to the organization, the dealer as. |F". 
tion facilities that can be supplied, | Motors Corp., told delegates at the E | sociation wrote: - 
and that they ought not to be de-| convention. =. | “In March of 1940 the Greater Jt, 
prived of improvements merely be-| Complete cooperation between sre. = St. Louis Automotive Assn. con. Pas 
cause these may hurt carriers that|the U. S. and Canada to achieve cluded negotiations with your - 
are already in the field,” Joseph B.|@ definite aim involves a certain] ATTENDING the Canadian Motor Freight Carriers Convention in Toronto/ union and agreed upon a form of J iin, 
chairman of the Inter-| amount of “give and take,” he said,| were BR. S. McLaughlin, president, en eee LF yh contract that might be available r 
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Speaking before the Canadian 
motor freight carriers’ first con- 
vention, Eastman indicated that it 
was clear that motor transporta- 





B. G. BILEY, sales and service 
. ae Products, Inc., shows 
tes Canadian carriers 
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on “Super Engines.’’ 


tion does constitute an improve- 
ment, for certain kinds of service, 
over pre-existing types. “For the 
shorter hauls, particularly, it has 
great advantages in expedition, 
flexibility, and convenience, as the 
large demand for it has proved,” 
he continued. 


“We look forward to the day, and 
are trying to hasten it, when there 
will be better coordination between 
the various forms of transporta- 
tion. Motor carriers can do some 
things much better than the rail- 
roads, and vice versa, and the same 
thing is true of the water carriers. 
The problem is to fit the pieces of 
the whole transportation machine 
together so that it can function 
with maximum economy and effi- 
ciency. We hope that our regula- 
tions of rates will work in that di- 
rection, but the general question 
of the relative economy and fitness 
of the different types of carriers 
for particular kinds of service is 
one of the questions to which a 
special board of investigation and 
research, created by the Transpor- 
tation Act of 1940, has been di- 
rected to give attention.” 

Eastman’s address concluded a 
two-day session during which the 
new problems facing the transport 
industry were aired by speakers 





Defense Speedup 
CLINTONVILLE, Wis. — Th 
Wheel Drive Auto Co. has purchased poms 
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possible to connect direct] - 
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help to speed up defense work 
which the company is working. sas 


carriers travelling across Canadian 
territory in order to serve the East 
and Midwest—has not been solved. 

“For the past several years, 
American motor carriers and 
American shippers have, through 
the U. S. government, requested 
that truckers be allowed to cross 
Canadian territory as American 
railroads now do. But requests that 
Canadian custom regulations be 
modified to enable American mo- 
tor carriers to travel over the high- 
ways of Ontario, in serving points 
between Buffalo and points in the 
Midwest, up to date have been re- 
jected by the Canadian govern- 
ment,” Horner declared. 

“Use of this northern route would 
effect a saving of 104 miles be- 
tween Buffalo and Detroit and 
would effect even greater savings 
to further points in the Midwest,” 
he claimed. 

Earlier in his address, Horner 
described his recent visit to Eng- 
land as a member of the U. S. war 
department Civil Defense Mission 
to England. He explained that Eng- 
land, woefully short on motor truck 
equipment with which to supple- 
ment rail service, is facing a her- 
culean task to meet transportation 
requirements. 

Large numbers of Canadian mo- 
tor freight carriers attended the 
four technical sessions conducted 
by prominent American speakers. 

“Employe - employer relations” 
were discussed by C. R. Olson, op- 
erations and safety manager, Inter- 
state Motor Freight Systems, Inc., 
Detroit; “Super Engines and their 
relations to modern trucking” were 
explained by R. G. Riley, sales and 
service engineer, Thompson Prod- 
ucts, Inc., Cleveland; “Motor ve- 
hicle load distribution factors” 
were analyzed by F. B. Lautzen- 
hiser, chief transportation engineer, 
International Harvester Co., Chi- 
cago; and “Selling Truck Trans- 
portation” was described by Harold 









Canada Reports Drop 
In Time-Payment Sales 


MONTREAL.—Effects of re- 
strictions on installment pur- 
chasing in Canada are reflected 
in statistics covering the financ- 
ing of new and used motor ve- 
hicles by finance companies in 
October, when 10,868 vehicles 
were financed to the extent of 
$4,790,709 compared with 13,214 
units financed for a total of $5,- 
469,418 in October, 1940. 

During the first 10 months 
ending October,. 165,181 units 
were financed for a total of $77,- 
725,421 compared with 158,783 
for $64,237,882 in the correspond- 
ing period of 1940. 






















Supply of Wool Held Ample |, 


For Car-Upholstery Purposes 


NEW YORK.—<According to 
present indications, ample quanti- 
ties of wool and mohair will be 
available for all the upholstery 
demands of the automotive in- 
dustry, officials of one of the large 
fabric manufacturers declared 
here last week after surveying raw 
material sources. Contrary to ru- 
mor, there is. no justification fer 
any prediction of a shortage in 
these materials, they say. 

Mohair is as readily available to- 
day as it was in normal times, the 
textile company’s buyers report, in- 
asmuch as production is at its 





W. O’Connell, general traffic man- 
ager, M. Moran Transportation 
Lines, Inc., Buffalo. 

Canadian operators should stop 
dealing with labor as a commodity, 
should decide to deal with one re- 
putable union organization, obtain 
a good labor contract and not for- 
get to meet their employes as hu- 
man beings, Olson told delegates. 

Riley explained that the war 
needs for materials used in the 
automotive industry has resulted 
in new types of engines and engine 
parts. He stated that more careful 
workmanship and maintenance is 
required with the new types of en- 
gines which are now coming from 
the automotive industry, and as an 
example showed a metal expanding 
piston ring which is now made by 
the yard, can be twisted like rub- 
ber and is elastic enough to fit all 
types of cylinders. He told opera- 
tors that they would find many im- 
provements in the engines which, 
in the U. S., are called “super en- 
gines.” He expected that similar 
engines would soon be available 
for Canadian transport operators. 

Lautzenhiser found that the five 
major factors involved in load dis- 
tribution are maximum tonnage, 
best possible speed, continuous op- 
eration, safety, and the lowest cost 
per unit transported. 

“Scheduling is the basis of 
speed,” he contended, with each 
type of operation dictating the 
scheduling. 

Putting safety on a dollar-and- 
cents basis, Lautzenhiser called at- 
tention to the fact that “one bad 
accident may cost more than a 
whole fleet of good trucks.” He 
decried the yardstick of “cost-per- 
mile” travelled, contending that the 
only adequate measure is the one 
that shows the cost of delivery of 
a cubic yard of material, per ton, 
or per case or package. 

Selling motor truck transporta- 
tion today is a job that encircles 
itself around three factors, O’Con- 
nell told the Canadians. These are 
(1) knowing your company, (2) 
knowing your accounts, and (3) 
knowing yourself. 

Under the heading “Know your 
company,” he said that many com- 
panies make the mistake of plac- 
ing men in the field to represent 


‘them who have no knowledge of 


the manner in which their com- 
panies carry on their operations, 
the type of equipment used, or the 


normal level and the defense ef- 
fort to date has called for relative- 
ly negligible amounts of the fibre. 


The fall mohair clip was 7,000,000 
pounds, and the estimated spring 
clip will be 8,000,000 pounds, to 
equal the average annual clip of 
15,000,000 pounds. Approximately 
hand in warehouses. 


While defense needs have made 
4,000,000 pounds are currently on 
greater demands on wool supplies, 
ample amounts are available or in 
prospect for any automotive use. 
The domestic wool clip has been 
sold, but there is enough in storage 
to meet any expected needs until 
the domestic clip in the spring. 
The United States government 
“bank” consists of 300,000,000 
pounds, or two-thirds of the an- 
nual U. S. wool clip of 450,000,000 
pounds. The world supply is plenti- 
ful, and it is expected that the 
increased security of sea routes 
will continue to make foreign wool 
available. 


Domestic wool production is on 
the increase, according to the 
National Assn. of Wool Manufac- 
turers, which states that the num- 
ber of sheep and lambs reported 
is the highest since 1885. In Jan- 
uary 1941, there were approximate- 
ly 49,700,000 sheep and lambs re- 
ported, an increase of one million 
over the preceding year. 


In view of the fact that the 
automotive industry, with de- 
creased passenger car production, 
will make smaller demands than 
usual on mohair and wool stocks, 
there is no justification at the 
present for any feeling that these 
fibres will not be available when 
needed, the statement concludes. 





GE Replaces Aluminum 


With Silvered Glass 
SCHENECTADY, N. Y.—General 
Electric Co. has announced that 
silvered glass reflectors will re- 
place highly polished aluminum re- 
flectors in its pendent shielding- 
type street lights. 


This move, according to F. D. 
Crowther, sales manager of the 
Lighting division, will conserve 
aluminum and produce an average 
increase of about 10 percent in the 
efficiency of the luminaires. 


and covering automobile mechan. 


cs. 

“Article 11 of this contract, 
which is now in effect, provides: 
‘During the term of this agree. 
ment the party of the first part 
will not cause or permit any lock. 
out, nor will the party of the sec. 
ond part cause or permit any boy. 
cott, strike, stoppage or suspension 
of work.’ 

“In behalf of such dealers hay. 
ing a contract with your union, 
the association desires herewith to 
notify you that this clause has 
been violated by the union in call- 
ing a strike of mechanic em- 
ployes in such shops covered by 
this contract, and requests that 
the union immediately rectify the 
conditions which continue this 
violation.” 

The strike, the result of a juris 
dictional fight between two unions, 
caused dealers considerable trouble. 


Inspection Plan 
Proposed in Md. 


BALTIMORE, Md. — Maryland 
highways are becoming a junk 
pile for old cars that have been 
ruled off the roads in neighboring 
states and the District of Columbia, 
it was asserted here by State Motor 
Vehicle Commissioner W. Lee El- 
gin, who urged a _ state-operated 
inspection program as the answer 
to the problem. 

“These vehicles are not safe 
and should be junked,” he declared, 
“but until we have state-operated 
inspection stations it will be 4 
problem to completely cope with 
this serious situation.” 


Reo’s Overseas Sales 


At New Peak in Oct. 
LANSING —Overseas sales o! 
Reo trucks and buses in October 
topped all previous monthly rec 
ords in the history of Reo Motors, 
Inc., according to Export Manager 
John T. Clark. October was the 
largest export month both in nun- 
ber of orders received and total 
dollar volume. 

Dollar volume for October ex 
ceeded by $27,552 the previous high 
record registered in April 191 
This business was entirely with 
Reo distributors, the figures for 
October including no government 





business nor war orders, Clark} st 


pointed out. October overseas busi 
ness included shipments to the 
following countries: South Africa 
Hawaii, Australia, Mexico, Chile, 
Argentina, Puerto Rico, Newfouné- 
land, Uruguay, and others. 
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LINK ANDERSON, Pontiac dealer 
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e rated the window with the Nine Bucks and it worked out okay. 
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‘ense bids from the Cotton Bowl and 
ike Defer development of institutional | S4U&@r Bowl games this year. 
ur-day aampaigns in recent months,” says U 
Inter. the New York Times, “has ap- pped 
8, Dis. ntly created some dissatisfac-| Wilber L. (Bill) Menne, for the 
service tion in various quarters, both gov-| past three years in the Chicago 
Mobile ental and business, if the so-| office of Popular Science monthly, 
/, drew allied confidential information cir-| and for the past six months as- 
Louis qulated through the field is cor-| sistant western manager, has been 
in rect. According to these stories, the| appointed western manager. 


U. 8S. treasury department is 
anxious to stop the flow of money 
to ‘excess’ advertising and some 
cempanies without defense con- 
tracts think it is unfair for those 
doing defense work to ‘brag’ about 
itin paid advertising. 

“In the first place, the amount 
of money going to institutional 
advertising at the present time 
is only a minute fraction of to- 
tal advertising and does not re- 
place abandoned product adver- 


“For instance, the automobile in- 
dustry, with huge government con- 
tracts, has cut its advertising at 
east 20 to 30 percent from 1940 
in the last few months. As to the 
complaint of the ‘defenseless’ com- 
panies about prime contractors 
promoting their armament work, 
many of these same companies 
have deliberately refused defense 
contracts up to now, in order to 
take advantage of their com- 
petitors’ preoccupation with de- 
fense. Now that their stocks of 
vital materials are beginning to 
run out they are making frantic 
efforts to get defense contracts.” 
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trouble. 
J. M. Gilmer, manager of 
1 liberty’s Detroit office, will re- 
M turn to New York as automotive 
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manager of Liberty, but will con- 
tinue in charge of the Detroit 
office. Liberty also announces the 
appointment of William DeVita- 
lis as manager of the New York 
advertising office. 

Robin Morton has _ resigned 
from Liberty to go with Life in 
.| Detroit. O. L. Helfrich has been 
named manager of the South- 
eastern territory, a new sales di- 
vision including the states of 
New Jersey, Eastern Pennsyl- 
vania, Delaware, Maryland, Vir- 
ginia, District of Columbia, North 
Carolina and South Carolina. 
Helfrich will make his head- 
quarters in New York. 
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Powwow 

Annual Eastern convention of 
the American Assn. of Advertising 
Agencies will be held Dec. 9 at the 
Waldorf-Astoria, New York City, 
with agency men from New York, 
Boston, Philadelphia, Baltimore 
and other cities expected to at- 
tend. It also was announced that 
the association’s central council 
convention will take place on Dec. 
ll at the Lake Shore Athletic Club, 
Chicago. 

Open to AAAA members only, 
the meetings will give special at- 
tention to means for aiding agency 
fecutives in meeting day-to-day 
Problems during the emergency. 
At both conventions, agency senior 
ecutives will meet in executive 
ession in the morning. All agency 
&ecutives will be invited to a 
lmcheon, which will be followed 

a meetings on special sub- 


Theme 

With Dec. 15 being designated 
ss “Bill of Rights Day,” Paul 

tt, General Motors vice- 
President, has selected “Industry 
“Highway to Freedom” as the 
of his talk before the 36th 
‘nnual dinner of the Detroit Ad- 
craft Club. 

The fete will be held Dec. 15 
in ‘Hotel Statler, Detroit. L. G. 
Peed, De Soto’s sales vice-presi- 
dent, will introduce Garrett. 


Bowl 


Harry Wismer, contact on the 
ford account for Maxon, Inc., will 
“sist Bill Stern on NBC's broad- 
‘’st of the Rose Bowl football 
me New Year’s Day in Pasa- 
ena, Calif. 

ismer, who aired the U. of 
Michigan grid contests this fall for 
rd dealers of Michigan, had 







































Promoted 


Promotion of Joseph A. Sullivan, 
assistant publicity manager of Chi- 
cago Pneumatic Tool Co., to adver- 
tising manager is announced by 
Leslie S. Gillette, sales develop- 
ment manager. The advertising de- 
partment is located in the company 
headquarters in New York City. 


Illegal 


More than 350,000 signs and post- 
ers, illegally erected within the 
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A NEW TWIST has been given de- 


fense manufactarin 


ictures by Mac- 
Manus, John & A : % 


ams, Inc., for its 


client, Cadillac. Using a screen and 
special lightin equipmen photo- 
graphs were m of the silhouettes 
of workmen engaged in the produc- 
tion of army aircraft engine (ex- 
ample, above). The group s been 

rs under 


released to a list of news 
the title; “‘The Shadows Hitler Fears.”’ 


Pennsylvania state highway rights- 

of-way, have been removed in the 

last three years, it is reported by 

= Lamont Hughes, highway secre- 
ry. 
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21 Cents of Motor Tax Dollar 


Goes for Non-Highway Uses 


Special to Automotive News 

NEW YORK.—An average of 21 
cents of each automotive tax dol- 
lar paid by motorists in 1940 was 
used for non-highway purposes in 
20 states that diverted $1,000,000 or 
more of automotive tax funds, ac- 
cording to the American Petro- 
leum Industries Committee, which 
adds that out of $913,306,000 total 
automotive tax revenue in these 
20 states, $193,708,000 was used for 
non-highway purposes. 

Eight states diverting $10,000,000 
or more of automotive tax funds 
to purposes other than highway 
financing accounted for a total of 
$153,998,000, or 79 percent of the 
diversions in the 20 states. New 
York led all states in diverted 
funds with $63,982,000, constituting 
more than one-third of the total 
funds so used in the 20 states, and 
approximately equal to the com- 
bined diversions of the next five 
states. 

Pennsylvania ranked after New 
York, with diversions of $15,824,- 


989,000; Ohio, $13,289,000; Wiscon- 
sin, $12,840,000; Texas, $11,586,000, 
and Florida, $10,998,000, 

Twelve states in 1940 had no di- 
versions of automotive tax funds; 
nine states had relatively small 
diversions of less than $100,000 
each, and an additional seven 
states raided their road funds for 
amounts of more than $100,000, but 
less than $250,000. 

Terming the practice of raiding 
highway funds one of the major 
problems in current state fiscal 
policies, the committee points out 
that in 11 states “where the issue 
has been placed before the people, 
the diversion of automotive tax 
funds has been repudiated as an 
unsound public policy. In these 11 
states the people have ratified 
amendments to their state con- 
stitutions which guarantee the in- 
tegrity of their road funds from 
being raided for use in non-high- 
way purposes. 
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EVENING GOWN FROM SAKS FIFTH AVENUE 


& AIKMAN CORPORATION . 


remember when a car’s upholstery was — just a covering? Now it’s 
a definite style note. At least it is in the proud new 1942 cars 

that boast canda cloth upholstery, whose fresh gay colors, novel 
patterns and soft luxurious surface set the style for “well- 

dressed” cars. It’s the style in another way, too. For in these days of 
uncertainty it has become the style to look more shrewdly at the 
future. And canda cloth—due to its stout durability and easy 

means higher resale values and lower recon- 


ditioning cost when today’s cars come back at trade-in time! 


200 Madison Avenue, New York City 


da cloth...22%t/ 
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By A. Hi. Allen 


- Partial answer to the question: Why a steel shortage when 
we are producing at a rate of 82,000,000 tons of ingots a 
year, and maximum defense needs are only 25,000,000 tons? 
was furnished at a Priorities Clinic in Detroit a week ago 
by Charles Halcomb, assistant chief of the iron and steel 


section of OPM. As of Oct. 1, shipments of defense steel, 
—— 


that is, steel carrving a pre- 
ference rating A-10 or higher, 
were 60 percent of all ship- 
ments. As of Nov. 1 this percentage 
probably rose to 65 percent al- 
though final figures are not com- 
piled. 

Steel is being produced at a 
rate of about 7,000,000 tons a 
month, but in terms of finished 
steel this is only 4,900,000 tons a 
month. With 60 percent going to 
defense, this leaves less than 2,- 
000,000 tons for consumer indus- 
tries, or an annual consumption 
of 24,000,000 tons. This is less 
steel than was used by these in- 
dustries in 1938 by a wide meas- 
ure, and industrial operations 
now are far higher than in 1938. 

Take the single case of oil drums. 
Steel plates for these drums in 1940 

totaled 450,000 tons. Needs in 1942 
for oil drums total 900,000 tons, a 
100 percent increase over 1940, of 
which wood can absorb at best only 


30 percent. _ 


Scrap Shortage 


Is Drawback 

Orders for all plate steel for 
shipment in December of this year 
total 950,000 tons, while the indus- 
try’s capacity in 1940 was only 
500,000 tons a month. There has 
been some improvement in this 
capacity figure, but mills are hav- 
ing difficulties in converting con- 
tinuous strip-sheet mills to the 
rolling of heavy-gage plate, thus 
delaying the date when facilties 
will be available for satisfying the 
enormous demand for railroad car 
and shin plates. 

What makes the outlook in 
steel particularly gloomy right 
now is the dire shortage of scrap, 
and the fact that large tonnages 
of finished steel now being ex- 
ported in various forms, such as 
trucks, tanks, oil drums, etc., will 
never return to this country as 
scrap material. Normally, the 
steel produced in this country 
eventually finds its way back to 
the scrap pile and into open- 
hearth furnaces for remelting. 
But exported material will never 
return, which suggests to Hal- 
comb that the steel industry may 
not even equal the tonnage pro- 
duced this year in 1942, notwith- 
standing plant expansions. 

* *s 


Secondary Metals 


In Wider Use 

Dr. Harvey Anderson of the con- 
servation branch of OPM also 
spoke at the priorities clinic on the 
situation in the- critical metals 
other than iron and steel. His group 
is attempting to alleviate the dis- 
tress in the metal-using industries 


involving both inactive and active 
wastes; simolification of metal 
usages; broadening of government 
snecifications to permit wider use 
of secondary metals; and efforts to 
re-orient users of metals awav 
from the scarce materials, which 
include magnesium. aluminum. 
nickel, copper, zinc and lead. listed 
in the degree of their scarcity. 


Aluminum production is being 
expanded from 800.000.000 pounds 
@ year to 1,600.000,000 pounds a 
year, but completion of this ex- 
pansion program is still many 
months away. At the end of 
March of this year the industry 
was producing virgin aluminum 
at a rate of 70.000,000 pounds a 
month, but aircraft demands 
alone required this entire amount. 


Ordnance department currently 
is in process of changing all its 
specifications to permit use of sec- 
ondary (remelted scrap) aluminum. 
Success of the salvage effort is 
seen in figures from the aircraft 
industry which in October returned 
3,000,000 pounds of aluminum for 
remelting. 

s *« 


Copper Situation 
Critical 


Nickel, produced in normal times 
at a rate of 17,000,000 pounds a 
month. is now being exnanded to 
50.000,000 pounds a month in the 
wake of a _ $35.000,000 expansion 
vrogram undertaken hv the Inter- 
national Nickel Co. Sharp reduc- 
tions have been made in the 
amount of material going into 
nickel plating and there is even 
talk of taking nickel out of armor 
plate steel as % conservation move. 


OPM figures on conver show a 
1942 demand for 2.400,000 tons, 
stacking up against a prohable 
total output, including imports, of 
1.600,000 tons. A large share of 
this copper goes into brass for 
cartridge cases and experiments 
are now successful in the adap- 
tation of steel for cartridge 
cases, which would release a 
large part of this copper require- 
ment. But it appears doubtful 
whether a change to steel for the 
bulk of such ammunition can be 
effected before the end of 1942. 
Substitution of plastics for met- 

als is limited by the fact that ca- 
pacity of the plastics industries is 
only 300,000,000 pounds a year. 
These figures, reflecting what ap- 
pears to be a decidedly critical sit- 
uation in nearly every commercial 
metal, suggest that consumer goods 
will have to be re-engineered into 
wood, concrete and mud, but no 
doubt even this would be followed 
by issuance of form M-166 covering 


in four ways—salvage programs,' distribution of mud. : 





THE HUDSON ~20-¥ear.Club celebrated its seventh annual get-together last 


week with 583 mémbers omaeny, 
service with the company. Above, Pr 
for Theodore Homan, left, 85 


representing a total of 13,4 
esident A. 
ears, the club’s oldest member, and Elizabeth 


years of 
E. Barit, center, cuts the cake 


Easton, senior member of the club, with over 31 years of service. Left to right, 


Homan; 8. 


G. Baits, vice-president and assistant general manager; Barit; Miss 


Easton, and W. G. Sinclair, president of the club. 





APPROPRIATE CEREMONIES last week marked the delivery_of a fall line 


of new 1942 Nash cars to by protics by © 
e fou ear 
studio use by Universal. Left to right are David S. 


tor of Los Angeles. It is 
for film roles and general 


Garber, Universal manager of operations; Anne Gwynne, 


leading ladies and Honig. 


ncer T. Honig, Nash distribu- 
ash cars have been designated 


one of Universal’s 


10,000,000 Car Orders Needed: 


Accumulated Demand Held 
Solution to Post-War Letdown 


Special to Automotive News 

W YORK.—A suggestion that 
the majority of car owners, as “a 
patriotic duty,” drive their cars 24 
months longer than has been their 
custom in order to create an accu- 
mulated demand for 10,000,000 new 
automobiles in the first two years 
after the war and thus aid in al- 
leviating post-war unemployment 
was advanced by William A. Han- 
ley, retiring president of the Ameri- 
ean Society of Mechanical Engi- 
neers, in addressing the society’s 
annual dinner here Dec. 3 at the 
Hotel Astor. 

While pledging the engineering 
profession’s full support to the de- 
fense program, Hanley said it was 
the job of every individual to help 
prepare for the post-war situation. 
Based on the estimate of the Na- 
tional Resources Planning Board 
that, if the war continues, nearly 
half of the country’s 55,000,000 
workers in 1944 will be either in 
defense projects or under arms, 
Hanley pointed out that when the 
war ends we will have the colossal 
job of putting more than 26,000,000 
workers back into peacetime em- 
ployment. The alternative to WPA 
and CCC camps, he said, “is to 
prepare now to create jobs in pri- 
vate industry, and to plan to re- 
duce government employes to a 
bare necessary number. 

“As individuals, as corporations, 
as cities and states and as a nation 
we should reduce our peacetime ex- 
penditures now, so that we can ac- 
cumulate money to spend, and then 
spend it, when the war is over 
Accumulate needs and money now 
Satisfy those needs and spend the 
money when the war ceases. 

“If we could have 10,000,000 or- 
ders for new automobiles in the 
first two years after the war, it 
would be very helpful. If the ma- 
jority of car owners will drive their 
cars 24 months longer than has 
been their custom, then we should 
have the 10,000,000 orders for auto- 
mobiles. As a patriotic duty, to save 
this nation at home, to save our 
form of life for ourselves and our 
children, to avoid Fascism, we 
should not only have this demand 
for 10,000,000 new automobiles but 
for great quantities of goods and 
commodities which must be pro- 
duced by labor. We should accu- 
mulate the need for clothing, home 
furnishings, new equipment for 
homes and in addition accumulate 
the need for several million new 
homes. 

“Millions of men can go back to 
work on these jobs alone, if this 
back log is provided. There may be 
some personal inconvenience in 
such a program of waiting, but 
surely the sacrifices will be greatly 
repaid in helping create a staple 
economic condition in America. 

“In the same way the commer- 
cial organizations should have an 
accumulation of man-hour projects 
which have been postponed until 
the war is over and then should 


Kettering to Speak 


DETROIT.—C. F. Kettering, vice- 
president of General Motors Corp., will 
address the Society of Automotive En- 
Gneces, Detroit section, at a meetin 

ec. 8 in Hotel Statler. Kettering will 
speak on ‘“‘The Effect of the War on 

ngineering Progress.”’ 


carry forward such projects fear- 
lessly, to assist the job program. 
“The town and city should, where 
possible, postpone the paving of 
streets, building of bridges, munic- 
ipal buildings, extension of utility 
services, etc. In like manner the 
respective states might well post- 
pone as far as possible the paving 
of roads, and repairs and additions 
to state institutions. The churches, 
schools, hospitals and non-profit or- 
ganizations can all contribute to 
this great effort of accumulation, 
and if we will do our part the WPA 
and CCC can pass into history. 
“Let us measure up to our re- 
sponsibilities in not only winning 
the war,” Hanley concluded, “but 
in winning the peace, and in so 
doing continue our way of life for 
ourselves and our children, as we 
received it from our parents and 
from those whose great sacrifices 
created it for us. This country has 
gone through many crises. Surely 
in this one, when we have the 
stewardship, we shall not fail.” 


Former GM _ Dealer 
Files Suit for $197,200 


SOUTH BEND.—In the first ac- 
tion of its kind in the Northern 
Indiana United States district 
court, the one-time owner of a now 
defunct automobile dealership in 
South Bend seeks judgment of 
$197,000 in damages from General 
Motors Corp. and three of its sub- 
sidiaries as an outgrowth of a de- 
cision handed down in _ federal 
court here Nov. 17, 1939, when the 
corporation and the _ subsidiaries 
were found guilty of violating the 
Sherman Anti-Trust act. 

The suit, filed by Morris D. Feld- 
man, an attorney, charges that 
Feldman’s business, known as the 
Feldman Buick Co., was forced to 
suspend in 1932 because of the al- 
leged plot or conspiracy by GM 
and its subsidiaries to force GM 
dealers to use GMAC in financing 
installment sales. 


Business Trends 
Seen Continuin 


In Upward Spiral 


NEW YORK.—Belief that the 
general business trend will con. 
tinue upward, despite the prospect 
of many dislocations during the 
transition from normal civilian 
production to all-out defense pro- 
duction, is expressed in the latest 
month report of the business sur. 
vey committee of the National 
Assn. of Purchasing Agents. 


“In spite of some reports of up 
or down movement, general busi- 
ness conditions throughout the 
United States and Canada are 
about the same as a month ago; 
gains and losses offset one an- 
other,” according to the committee, 
which is now under the chairman- 
ship of George F. Price jr., pur- 
chasing agent for the Goodyear 
Tire & Rubber Co. 

“Defense production is now very 
definitely leading civilian produc- 
tion in many lines, aircraft and 
shipbuilding industries being out- 
standing examples of this trend. 
Curtailed production and actual 
shutdown in non-defense plants 
will have a deterring influence on 
business conditions and we may 
see some setback in the general 
picture over the nearby term, at 
least until the change from normal 
civilian production to all-out de- 
fense production has been com- 
pleted. During this period many 
dislocations may be expected, but 
the general trend will continue up- 
ward.” 

Pointing out that buying policy 
“must be attuned to constantly 
changing conditions,” the commit- 
tee said: “Coverage generally is for 
from three to nine months. Pro- 
tection of a normal inventory po- 
sition is being advocated where 
possible, with deliveries to meet 
production schedules. Delayed ship- 
ments, shortages of materials and 
government restrictions are having 
their effect and buyers generally 
are making commitments with 
these factors very definitely in 
mind. 


“Allocation is practically here, as [' 


far as some critical defense ma- 
terials are concerned, and the buy- 
ing policy must be fitted into this 
situation. Buyers are finding it dif- 
ficult to set a definite policy with 
the almost daily changes in the 
defense production picture. A real- 


istic view of the longer-range in- |. 
fluence of priorities, ceiling prices ]. 


and further regulation is being 
taken, and buying policy must con- 








form to protect defense production }*~ -. 


and essential civilian require- 
ments.” 


OPM Revises Priority 


On Farm Machinery jig 


WASHINGTON. — Preference 


rating order P-33, which assigneda |— 


rating of B-1 to the acquisition of 
material for the production of new 


farm machinery, has been amended [° 


to provide a rating of A-8 for the 
same purpose, and extended to Feb. 
14, 1942. 

This date corresponds with the 
expiration date of its companion 
orders, P-32, which extends pri- 
ority assistance to the production 
of repair parts for farm machinery. 


Inventory Drop Is Noted 


In Motor Equipment Field = 


NEW YORK.—In the face of re- 
ported increasing shortages in 
many industrial raw materials, the 
value of manufacturers’ inventories 
continued to increase in October to 
a new high level, according to 
compilations of the National In- 
dustrial Conference Board’s di- 
vision of industrial economics. 
Shipments also advanced to a new 
peak, new orders resumed their 
uptrend after two months of 
moderate declines and unfilled or- 
ders were virtually unchanged. 

Observers commenting on the 
data noted that, while increasing 
difficulty of obtaining all neces- 
sary items to push available mate- 
rials through processing might 
have had some influence in lifting 
inventories, it was also true that 
production was increasing despite 
shortages. 

The board’s invento ry index, 
based on the 1935-39 average, in- 
creased to 154.4 for October from 


151.2 the preceding month and 
122.7 for October 1940. The increase 
from a year ago was 25.8 percent, 
and the gain since the beginning of 
the war was 52 percent. 
Inventories of nondurable goods 
producers advanced more sharply 


than those of durable goods manu | 4 


facturers. Automotive equipment 
producers experienced a decline 2 
stocks, as did producers of nom 
ferrous metals, iron and steel 
metal products. 

Shipments increased after tw 
months of no change, with 
durable goods figure for shipments 
rising 3 percent, while that fot 
nondurable goods was up 5 per 
cent on the month. Both were # 
new highs. 

New orders recovered to about 
the August level but were still be 
low the July peak. Unfilled order 
held about unchanged at an index 
of 528, compared with 531 in Sep 
tember and 229 a year ago. 
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Ohio Dealers Hear Cargile; 
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Control Over Used-Car Allowances Likely by Feb. 


Moorhead Elected President 


(Continued from Page 1) 


gortage of new cars and parts 
yithin the next three months, with 


the situation getting worse after 


—_ an Ohio dealer, who had 
sttended last week’s conference 
vith OPA officials in Washington, 
t was learned that the govern- 
nent is planning to establish 

um allowances on used cars 
ip customers, in the hope of pre- 
venting dealers from insisting on 
to much gross profit on each 
jeal. He charged that the panel of 
“4 dealers was merely “window 
jressing” and noted that the OPA 

ly had only one formula 
fr determining retail car prices 
(the freight-markup plan favored 
pincipally by dealers in states 
distant from Detroit), but added 
the alternate handling-charge for- 
nula later. 

Speaking on “Where Do We Go 
fom Here?” Arthur O. Dietz, 
president of CIT, told luncheon at- 
tendees Wednesday that the fu- 
ture is not too gloomy. “When you 
lok out over the faces of the men 
in this room—who seem to repre- 
sent substantial business—my feel- 
ing is that you just can’t put these 
people out of business,” Dietz said. 
‘Tt just isn’t possible.” 

Dietz reviewed past years, dis- 
ussed Regulation and ex- 
pregsed. hope the Federal Reserve 
Board would let present regula- 


fons stand. He advised dealers to. 


tay “in a good business . . . don’t 
i out of it. Tighten up your 


Ken B. Elliott, sales vice-presi- 
dent of Studebaker, addressed the 
convention Thursday afternoon on 
<a “The Automobile 
itl . Business — Un- 
usual As Usual.” 
He emphasized 
the important 
role dealers. had 
in the expanding 
economy, noted 
that they - were 
in the . vanguard 
of recovery after 
periods of de- 

F pression, and 
—-K.B: Elliott predicted that 
me they would again 
kad the way when the present 
emergency is over. 

Elliott cautioned dealers to pre- 
pare for the time when conditions 
@e normal, and cited the follow- 
ing requisites necessary for the 
ereation and retention of goodwill: 
‘The confidence of the public. The 
mtisfaction of the customer with 
tis fidividual transaction with the 
eller. Interest—genuine interest— 
inthe public as the source of pres- 
tnt or future business.” 
rove Patterson, editor of the 
Toledo Blade, was 
the-principal 
at the 
dosing banquet 
ursday night. 
Sponsor of the 
banquet was 
libbey---Owens - 
ford with Ed M. 

verhard, we st- 
tn “sales” man- 
'fer,-as host: - 
orace-. Taylor, 
tiring president 
tg the OADA, 
vas toastmaster. 

Earlier in the day, the delegates 
imd- guests toured the defense 
Werations of. the Willys-Overland 
. plant here, saw 
the new “chrome- 
less” Willys- 
Americar and 
heard a talk by 
Joseph W. Frazer, 
president of 
Willys - Overland. 
The dealers were 
thenserved 
= luncheon in- the 
= company’s ad- 

| / ministration 

“TW. building. 

— W. Fraser J.B. Van Tassel, 
Msiness-management consultant 0 
‘be io, Automotive Trade 
, addressed the convention 
thursday afternoon on “Your 


Suwiness and National Defense.” 





er 


E, M. Everhard 





Other speakers on the program 
were S. H. Parker, Chevrolet dealer 
of Bellevue, Pa, who spoke on 
“Merchandising Service;” Earl 
Fenton, director of the Dealer and 
Salesmen licensing division, Bureau 
of Motor Vehicles; John W. Kossin, 
. = Cleveland Federal Reserve 
ank, 


Many Toledo automotive com- 
panies cooperated in entertaining 
the dealers, the firms including 
Electric Auto-Lite, Champion 
Spark Plug Co., DeVilbiss Co., 
Spicer Mfg. Co., Toledo Chevrolet 
Gear Co., Bunting Brass & Bronze 


Co.; Mather Spring Co.,- Acklin} Motor -Co. 


Stamping Co., Toledo Machine and 
Tool, Textileather Corp. and sev- 
eral oil and finance companies. 


Trustees elected_ by. the associa- 


They talk about the weather—24 hours a day! ~ 


tion for various sections of the 
state are as follows: 
Cincinnati—D. A. Bennett and 
John Herbert; Dayton—R. J. 
Rodgers; Lima—Lynn Timmer- 
man; Toledo—Edgar T. Keller and 
Norman E. Jamieson; Portsmouth 
—Ed A. Glockner; Washington C. 
H.—R. Brandenburg; Columbus— 
George C. Bobb and O. C. Belt; 
Mansfield — Ralph E. Moorhead; 
Sandusky—A. S. Ball; Athens—H. 
C. Dorman; St. Clairsville—Wil- 
liam Kennard; Massilon—W. D. 
Strohaker; Akron—R. L,. Arnett; 
Lakewood—Louis Boshara; -Cleve- 
land—Fred G. Barker; .-Elyria—J. 
J. Hengesbaugh;. East-Liverpool— 
Don Trotter; 
zenbacher.- --~ - 


_Earnings Announced 


ic bend at ale ot Ween 
e oO. r rs 0 a esna 
held ot week, it-.was an- 


nounced that after reserve for normal 


on the $5 par stock, 


state and f me taxes, -the 
earnings —as—of— . 1941, at 
close of the first quart riod, are 
$222,500—equivalent to 


A PILOT can’t do much about the weather — so the 
next best thing is to know it. Feeding him facts 
before and during flights is the duty of the Civil 
Aeronautics Administration’s nation-wide system of 
“weather-watchers’— observers and forecasters who 
“talk about the weather” 24 hours a day. And the 
safety of every flier depends upon what they say. 


Although scattered across the whole United 
States, they are in eonstant contact with ene another 


BELL SYSTEM 


Warren—Otto San-j- 


$058 per share 
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Installment-Sales Forms 


Issued by N.Y. Conference 


Special to Automotive News 

NEW YORK.—tTen approved 
standard forms, designed to meet 
requirements of new state laws 
governing installment sales after 
Jan. 1, have been issued in booklet 
form by the New York Conference 
on Installment Selling, 45 East 17th 
St.; a business-consumer organiza- 
tion in which automobile dealers 
are represented. 

In: making available the stand- 
ard forms, which were drafted to 
meet: every requirement arising in 
installment transactions entered 
into with individual consumers, the 
conference commented: 

“Uniform contracts, when utilized 


the| by the. reputable installment sell- 


ers in a community, will bring in- 


Creased ptiblic confidence and 


goodwill to such users. Heretofore, 
common complaints were that 
many contracts were too long, 
some were too short, or that the 
legal phraseology was not under- 
standable to the average install- 
ment buyer. These forms are con- 
cise and, as far as possible, non- 
legalistic phraseology has been 
used.” 

It was stated that the forms go 
further than the minimum re- 
quirements of law, in that, among 
other factors, they use larger size 
type than provided for by law, 
and they inform the customer of 
his rights as well as responsibility. 


‘Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 


appears weekly in Automotive News. 





through the help of a far-flung teletypewriter net- 
work. In seconds, they can exchange detailed type- 


written weather reports, work 


out forecasts and 


keep military and commercial airports up-to-the- 
very-minute on weather conditions. 


Designed to handle America’s peace-time mes- 
sages accurately and without delay, Bell System 


Teletypewriter Service’s value 
hation’s emergency. 


TELETYPEWRITER SERVICE 


incréases in” the 
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0 OPA Studies 2 Formulas for New-Car Price Ceilings 


—— 


reight Markup, Handling 
Charge Plans Are Weighed 


(Continued from Page 1) 


an’'t be trusted. I think we 
should either be let alone or that 
every other retail trade should 
be drawn in. Why pick on us?” 
Dealers from New York, Idaho 
yd West Virginia rose to endorse 
Yarshall’s statement. They asked 
so if the government intended to 
io anything about freezing their 
bor and other costs of doing 


Alabama 














































had both formulas under con- 
sideration for some time but had 
reached no conclusion in favor of 
either. Dealers present were quick 
to point out that the freight- 
markup formula, with its 33% per- 
cent profit on freight cost, gives 
the more distant dealer an ad- 
vantage over the dealer close to 
Detroit. The alternate plan gives a 
business. slight edge to dealers located close 
With quotas for new-car manu-|to automobile manufacturing cen- 
gcture being cut continually, they | ters. 
aid, dealers are now being asked The conference disclosed that 
ip accept a price ceiling which will] the Pprice-control program being 
t them “in the red” on the dimin-| worked out by OPA includes re- 
ished sales volume with which they| tail ceilings on used car prices, 
confronted. non-standard extras and equip- 
The complaints were less fre-| ment in new cars and on re- 
quent, however, after L. Clare Car- 
ile, president of the National 
utomobile Dealers Assn., an- 
pounced: 
“I recognize the inevitability of 
a price order.” 
The leveling of retail prices 
naturally will be accompanied by 
, ceiling on wholesale prices, Mc- 
Kans |Cormick pointed out, adding that 
ytomobile manufacturers have 
entucky greed not to raise prices without 
fi receiving government ap- 
ouisian, proval. Likewise, he said, the for- 
mulas adopted for retailers are 
tentative and flexible” and sub- 
lect to change as future conditions 

























placement parts. 

During the conference there was 
an incident which gave rise to a 
published report that there is 
under consideration a proposal to 
cut automobile production in 1943 
to 50,000 cars. The story was 
promptly branded “entirely er- 
roneous,” OPA explaining that 
when one of the dealers referred 
to difficulties encountered by the 
industry, McCormick spoke of the 
plight of England, where produc- 
tion has been reduced to 400 cars 
a@ year. On a comparative basis 
“we would have to cut to 50,000 
cars, say in 1943,” he commented 
but he did not say such a devastat- 
ing cut actually was contemplated. 

Panel for Future 

The committee of dealers, se- 
lected to represent the entire panel 
at future conferences with OPA 
officials, is composed of the follow- 


ing: 

Glen C. Stater, San Francisco; 
Claude Nolan, Jacksonville, Fla.; 
L. Clare Cargile, Texarkana, Ark.; 
Ben T. Wright, Chicago; Turner 
Summers, Louisville; W. L. Mallon, 
Newark, N. J.; Art Pickett, New 
York City; W. S. Hoover, Raleigh, 
N. C.; John Gardner, Upper Darby, 
Pa.; Sydney Zell, Baltimore; Ed- 
gar McKean, Pittsburgh; Henry 
Weil, Baltimore; J. Eustace Wol- 
fington, Philadelphia; Lee D. But- 
ler, Washington; J. A. Coberly, Los 
Angeles. 

Other dealers attending the con- 
ference were: 

H. J. Kittrell, Mobile, Ala.; W. 
L. Hastings, Santa Monica, Calif.; 
A. C. Hine, Hartford, Conn.; Lynn 
S. Snow, Oak Park, Ill; A. W. 
Mitchell, LaPorte, Ind.; John Bat- 
tle, New Orleans; F. W. A. Vesper, 
LaJolla, Calif.; Hugh F. Gallagher, 
Wilmington, Del.; K. R. Popple- 
well, Rock Island, Ill.; Ben Sand- 
ers, Des Moines; Arthur Couri, 
Portland, Me.; E. H. Baker, Brook- 
line, Mass.; D. E. Castles, St. 
Louis; John R. Kirkland, Man- 
chester, N. H.; Thomas Closson, 
Santa Fe, N. M.; Fred Menendez, 
Long Island, N. Y.; 

Other Dealers Attending 

O. G. Frosaker, Minot, N. D.; 
Steven D. Peirce, New Bedford, 
Mass.; D. V. Murphy, Blue Earth, 
Minn.; Frank W. Button, Ogallala, 
Neb.; C. W. Forsythe, Syracuse, 
N. Y.; Horace L. Taylor, Akron, O.; 
Homer S. Toms, Cincinnati; Earl 
Wilson, Columbia, S. C.; George 
Marshall, Galveston, Tex.; J. Leo 
Johnson, Montpelier, Vt.; Laurel 
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i? ant. 
lary! The OPA already has met with 
he automobile manufacturers on 
chusets broposals for a roof on wholesale 
prices of passenger cars and is 
fichigasjexpected to put the formulas in 
fect in the near future. 
Regimentation Is Hit 
‘I propose to stop inflation in 
the automobile industry,” McCor- 
mick told the dealers, “but I still 
contend the dealers know more 
shout running their business than 
Ido. The formulas suggested will 
Montamiprovide maximum autonomy with- 
_____jin the industry and avoid regi- 
febrask entation as far as possible. The 
government has the power to 
rgiment the automobile industry 
Nevadsiip the nth degree but I, for one, 
_____fwant no part of such regimenta- 
tion.” 
ne The OPA terms one of the 
formulas the freight-markup 
w Jere! plan. It would make the total 
retail price the sum of four fac- 
y Mexia} ors: The list (factory) price, the 
federal tax, 38% percent of the 
transportation cost and delivery 
ew Yortl or get-ready charge figured at 3 
. | Percent of the list price. Officials 
Caroli} say this would provide a 25 per- 
___j cent profit on transportation. 
» Dakes| The delivery and get-ready 
tharge, McCormick said, includes 
——— |'the things the customer thinks he 
Ohiiets free and doesn’t — usually a 
_™—jankful of gasoline, removal of 
kiahoms|*Cctory paper from the fenders and 
1 1,000-mile checkup.” 
The alternate formula would 
Ores*! make the retail price the total of 
_—jthe following factors: The list 
sylvasis| Price, taxes, actual freight and a 
handling charge of 5 percent on 
oe the combined list price and the 
le freight charge. 
——| McCormick presented the follow- 
Carelim/2g figures to show a comparison 
if the two plans in the case of an 
tutomobile listed at $900: 
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1» Dakots 3 B 

Freight G. Worman, Toledo, O.; George B. 

Markup Alternate | wWajjace, Portland, Ore.; H. A. 

annessee List CRC See eeeeoeee $900 $909.08 Lanphear, Providence; W. M. Lid- 

ooo tos Fd 60.99 | don, Nashville Tenn.; S. H. Blair, 
li : ’ t Lake 43 

_ PRL re .31,088 $1,045.50 Dick DuBois, Seattle, Wash.; A. 


C. Hult, Madison, Wis.; H. D. 
Eierman, Pittsburgh; William H. 
Sadler, Little Rock, Ark.; Sam 
Marcus, Denver; E. R. Elliott, 
Coeur D’Alene, Ida.; M. J. Hollings- 
head, Chicago; E. Bert Collard, 
Leavenworth, Kans.; F. T. Staf- 
ford, Phoenix, Ariz.; Julian L. 
Williams, Norwich, Conn.; Harry 
Sommers, Atlanta; M. J. Lanahan, 
Chicago; George W. Bohn, New 
Orleans; E. G. Fitzhenry, Wor- 
SS.; 
TN nat, Ferndale, Mich.; 
H. O. Bell, Missoula, Mont.; John 
Kremer, Bayonne, N. a2 4 Cc. 
Bateman, Danville, N. Y.; Cliff 
Bishop, Brooklyn, N. Y¥.; C. Mark- 
land Kelly, Baltimore; Harold D. 
Draper, Saginaw, Mich.; Norbert 


— McCormick said the OPA has 
U 


—— |\anadian Prices 


ver Fegged at °41 Level 
MONTREAL, — Wartime Prices 
ad Trade Board announced last 
eek the general level of prices 
1942 passenger cars, trucks and 
her motor vehicles will be the 
ne as the level of 1941 prices. 
Officials said the prices for each 
lodel now are being prepared. 

misheete might be minor variations 
we ¥ Cases where manne, _ — 
——preanged, but in general the pric 
oa ould not show te increase. The 
States d said the ruling applies to 
stober_ loth domestic and imported ve- 
“Total icles for sale to the public. 
» Da’ 
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O’Neal, Kansas City; A. Stryker, 
Trenton, N. J.; T. J. Hunt, Buffalo, 
N. Y.; Homer Beckenbaugh, Cleve- 
land; R. L. Ledterman, ‘Tulsa, 
Okla.; W. A. Connaughton, Mem- 
phis, Tenn.; John Scarborough, 
Paris, Tex.; J. A. Thackston jr., 
Huntington, W. Va.; 

Walter E. Allen, Oklahoma City; 
R. C. Jones, Reading, Penn.; Leo 
J. Rozum, Mitchell, S. D.; A. B. 
Poe, El Paso, Tex.; C. E. Wright, 
Norfolk, Va.; James Stathas, Green 
Bay, Wis.; Edward Hammer, Sher- 
idan, Wyo. 

Following the OPA meeting, 
President Cargile, of NADA, gave 
a dinner at the Mayflower hotel 
to all the visiting dealers. Ray 
Chamberlain, new executive vice- 
president of the association, was 
introduced and reports on associa- 
tion progress were made by Car- 
gile, C. W. Bishop, general coun- 
sel, and. Labert St. Clair, executive 
assistant. Various dealers, includ- 
ing Harry Sommers, of Atlanta, 
and Roy Jones, of Reading, warm- 
ly indorsed the selection of Cham- 
berlain. 


AC is discharging its paramount 
obligation to Defense with a 


production which is well ahead 


of schedule. 


AC’s other obligation,— that of 
providing products to industry so 
that America can keep going,— is 
being discharged, as always, by 
building products of highest quality 
through design and production 


facilities second to none. 


AC SPARK PLUG DIVISION 
General Motors Corporation 


FLINT, MICH. 








Finance Loans Showing 


Effect of FRB Regulations 


WASHINGTON.—Revealing pre- 
liminary effects of the Federal 
Reserve Board’s new installment 
loan regulations which became 
effective Sept. 1, receivables of 
personal finance companies in the 
United States fell off $9,000,000 
from the beginning of September 
to the end of October, the U. S. 
department of commerce finds. 

Reduced total of loan receivables 
on the latter date was $527,000,000. 
The decrease in receivables in 
September alone was $6,000,000, and 
that for October was $3,000,000. 
Decreases of this size would not 
have been anticipated on the basis 
of the trend shown for preceding 
months. A year ago, personal 
finance company loan balances in- 
creased $1,000,000 during the Sep- 
tember-October period. 

September loan volume, amount- 


ing to $68,500,000, was 20.6 percent 
below the August volume, while a 
year ago personal finance com- 
pany loan grants declined 10 per- 
cent from August to September. 
September marked the first month 
of 1941 in which loan volume did 
not exceed loan volume in the 
corresponding month of 1940. 

Personal finance companies made 
loans totaling $76,300,000 in Oc- 
tober, a figure 11.4 percent above 
September volume, as compared to 
a 7.5 percent gain between these 
months a year ago. Loan volume 
in October was 2.7 percent above 
that for October 1940. 


Moore Elected 


quatrct manager of” the United “Sass 
c ° 

Rubber Co., has been elected president 
of the Memphis Kiwanis Club. 





AC BUILDS THESE QUALITY PRODUCTS 


AIR CLEANERS _ FUEL PUMPS OIL FILTER REPLACE- SPARK PLUG 
AMMETERS FUEL AND VACUUM MENT ELEMENTS CLEANERS 
CARBURETOR INTAKE PUMPS AND CARTRIDGES SPARK PLUG 
SILENCERS GASOLINE GAUGES AIR GAUGES ‘GAPPING TOOLS j 

ARBURETOR INTAKE 

aatateo Ane an GASOLINE STRAINERS OIL GAUGES eed fogs oy 

CLEANERS ENGINE BEARINGS RADIATOR PRESSURE J 
DIE CASTINGS IGNITION CABLE CAPS SPEEDOME TENE! 857] 
DIE CASTING TERMINALS REFLEX SIGNALS SPEEDOMETER i 

MACHINES INSTRUMENT PANELS REPLACEABLE AIR CADLES 
FLAME ARRESTERS LUBRICATING OIL CLEANER TACHOMETERS j 
FLEXIBLE SHAFTS FILTERS ELEMENTS THERMO GAUGES 

AND CABLES FUEL OIL FILTERS SPARK PLUGS 


VACUUM PUMPS. 
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General Tire 
Holding Detroit 


Sales Conclave 


DETROIT.—To discuss the prob- 
lems confronting the rubber in- 
dustry and the tire dealer, General 
Tire and Rubber 
Co. executives 





New Commercial Car Registrations, All States for Oct. ’4.1-'49 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J, 
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International 
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Week's Output Reduced to 86,350 Cars, Trucks 


AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED DEC. 6, NOV. 29 





Week Same Week 7 : “2 ¥ 

Ended Week Ended Nov. Dec.7 Dec.6 

Dec.6 1940* Nov.29* Total* 1940* 1941* 
GENERAL MOTORS .. 32,565 48,515 38,001 140,694 1,783,227 2,109,712 
Chevrolet? ........... 18,000 25,800 21,721 82,293 1,034,128 1,202,925 
BUMOKE occcccccccccceee 4,900 8,035 5,903 20,640 285,735 355,241 
Pontiac .............. 4,785 7,218 5,198 18,029 229,163 272,723 
Oldsmobile .......... 3,920 5,962 4,126 14,736 197,852 222,267 
GO ic ccccvcsssces 960 1,500 1,053 $3,996 36,349 56,556 
CHRYSLER ........... 18,110 28,775 - 16,200 65,822 945,512 1,060,355 
Plymoutht ........... 14,500 7,517 28,900 491,732 485,180 
SEE Kietvensexkses 8375 6,219 26,457 273,789 350,865 
Chrysler ............. 2,010 3,450 1,441 6,124 106,461 133,085 
OCR. 646 6i ees hse. 1,400 2,450 1,023 4,341 78,530 91,225 
DE. 6068 4ds ese eeweb es 18,675 19,864 75,485 889,227 964,513 
EE 66.66:4:0 130-6405. 86 16,525 22,200 17,647 66,709 769,660 847,305 
Mercury ............. 1,750 2,950 1,821 7,216 86,297 99,814 
MD . 63605006000008 400 625 896 1,510 25,628 17,304 
STUDEBAKER?‘ ....... 3,680 2,989 $802 13,732 111,371 126,101 
SEES bot tesccnsies 1,650 1,254 1,521 5,815 86,056 76,232 
MEE 6000 ccs csc ccveres 1,720 2,701 1,721 6,539 57,018 75,720 
PACKARD ............ 1,600 2,065 1,645 6,167 70,3873 71,368 
0 aes 500 600 $ $ 25,846 27,452 
USt 7,900 8,100 7,783 29,720 346,076 377,028 
PENG 6 604.60 4.0040088 86,350 120,749 90,587 348,924 4,314,748 4,888,481 
*Revised. tIncludes trucks. tArmy output only. Miscellaneous in- 


cludes Crosley, Henney, Autocar, Brockway, Diamond T, Divco, Fed 
GMC, International, Mack, Reo, Sterling, White, Bantam, t ederal, 


Oct. Car Registrations Rise 
32% Above September Total 


DETROIT.—Complete returns 
from all states show a decrease in 
new passenger car registrations for 
October of 43.03 percent compared 
with the same month a year ago, 
R. L, Polk & Co. reports. 

Passenger car registrations for 
the month totaled 165,485 units 
compared with 290,495 units in 
October last year. Compared with 
September this year, the figure 
represents a gain of 32.07 percent. 

For the 10-month period of Jan- 
uary through October 1941, the 
registrations show a gain of 22.04 


New Commercial Car Registrations by Months, 1941-1940)x:< 
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percent over the same period in 
1940. New passenger car registra- 
tions for the 10 months this year 
total 3,392,231 units. 

New truck registrations during 
October total 41,352 units, a de- 
crease of 13.68 percent from Oc- 
tober last year and a drop of 5.78 
percent compared with September 
this year. 

For the first 10 months of 1941, 
truck registrations total 562,892 
units, a gain of 20.40 percent over 
the same period of 1940. 
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OPM Curtailment 
Orders Cited as 


Reason for Drop 


DETROIT.— With the automo- 
tive industry entering the Decem- 
ber period of reduced production, 

under OPM 


AUTOMOTIVE NEWS curtailment or- 
Production Estimate der ers, total out- 


put of new cars 
and trucks in 
the United 
States and Can- 
tast ada dropped to 
YEAR 86,350 units. 
This com- 
LAST pared with 90,- 
WEEK 537 vehicles 
turned out in 
the previous 
T - week and 120,- 
K 749 cars and 
trucks as- 
sembled in the 
comparable pe- 
riod last year. 
In the past 
month AUTOMO- 
TIVE News esti- 
mates total out- 
put reached 
343,924 cars and 
trucks and most makers filled their 
output quotas for the period of 
Aug. 1 to Dec. 1. It was reported 
that those manufacturers that 
failed to fill their output quotas, 
for reasons other than material 
shortages, would be allowed to 
make up the shortages this month. 
General Motors divisions declined 
in the past week to 32,565 units, 
which compares with 38,001 cars 
and trucks turned out in the pre- 
vious week and 48,515 vehicles 
built in the same week last year. 
Chrysler divisions stepped up 
final assemblies to 18,110 units in 
the past week. This compared with 
16,200 vehicles built in the previous 
week and 28,775 cars and trucks in 
the like week of 1940. 


Ford divisions took a slight drop 
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Passenger Car Registrations 





Ten Months Total 
1941% we 
Oct. to Oct. of «1941 1940 «Unit 
Date Pos. 194! Industry Pos. 1940 teeny Pos. 

Chevrolet ..... 40,243 1 809,392 23.86 1 692,522 2491 1 116,870 
BOLE vevccccves 24,670 2 548,300 16.16 2 441,523 15.88 2 106,777 
Plymouth ..... 21,052 3 415,125 12.23 3 365,020 13.13 3 50,105 
re 0,588 5 276,950 8.16 4 238,804 8.59 4 38,146 
Pontiac ....... 12,054 4 258,124 7.61 65 186,855 6.72 5 71,269 
Oldsmobile .... 7,832 7 207,927 6.13 6 159,629 5.74 7 48,298 
DOUBZS oo sees 10,455 6 195,326 5.76 7 163,883 5.90 6’ 31,443 
Chrysler ...... 5,912 10 132,008 3.89 8 78,994 2.84 9 53,014 
Studebaker .... 6,194 8 101,568 2.99 9 85,477 3.08 8 16,091 
De OD. ssctses 4,450 11 83,242 2.45 10 58,844 2.12 13 24,398 
Mercury ...... 3,395 14 73,051 2.15 11 65,577 2.36 11 7,474 
PL. 600ce0sses 3,398 13 70,990 2.09 12 42,262 1.52 14 28,728 
Hudson ....... 4,149 12 66,214 1.95 18 67,694 2.44 10 1,480* 
Packard ...... 6,082 9 60,256 1.78 14 62,303 2.24 12 2,047* 
Cadillac ....... 2,728 15 53,411 1.57 15 28,656 1.03 15 24,755 
WHYS .ccccess 1,135 16 20,407 64 16 17,990 65 16 2,417 
Lincoln ....... 969 17 16,417 48 17 * 17,400 63 17 983* 
Miscellaneous 179 3,523 10 6,153 22 2,630* 

TOTAL . 165,485 $,392,281 100% 2,779,586 100% 612,645 


*Loss 





in the past week and total output 
hit 18,675 units, to compare with 
19,864 vehicles turned out in the 
previous week. In the comparable 
period last year, a total of 22,200 
units were built. 

In the independent group, Willys 
resumed on passenger-car produc- 
tion and all others continued at a 
steady pace. 


Truck Operator Sent 


To China by U. S. Army 
PITTSBURGH. — (UTPS).— For 
13 years Dennis J. Loughman’s 
trucking route has been from 
Waynesburg to Pittsburgh. Begin- 
ning this month, the sign posts for 
Loughman will have to be changed 
to read: Lashio to Chungking. 
Loughman, 35, a regional truck 
operator, was notified recently by 
the U. S. Army Quartermaster 
Corps that he had been appointed 
a shop superintendent on the Bur- 
ma Road to help keep American 
munitions rolling over “China’s 
lifeline.” 
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Ford Branch Plant 


In Indianapolis Sold 
DEARBORN.—Sale of its branch 
building in Indianapolis, was an- 
nounced last week by the Ford 
Motor Co. at the home offices 
here, and at the same time it was 
stated that the branch retains suf- 
ficient space in the building to 
continue operations as usual. 
Purchaser of the building was 
P. R. Mallory & Co., Inc., a manu- 
facturer of special alloys, electrical 
and precision instruments, bear- 
ings and other important defense 
materials. 


Plant Activity 
(Week Ending Dec. 6) 





Buick......... drop; 4,900, five days 

bie webater’ drop; 960, five days 
Chevrolet. ...drop; 18,000, five days 
Chrysler....... rise; 2,010, five days 
De Soto....... rise; 1,400, five days 
Dodge...... steady; 6,200, four days 
BE scvieciven drop; 16,525, five days 


rise; 1,650, five days 
steady; 400, five days 
paca drop; 1,750, five days 
steady; 1,720, five days 


eee wees 














Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. Oldsmobile. ...drop; 3,920, five days 
> a Packard ....steady; 1,600, five days 
es i ¢ ~. Plymouth...... rise; 8,500, five days 
b> « - s 2 4 Pontiac....... drop; 4,785, five days 
. g $ & © 2 : s 5 E s 3 5 ; a Willys...... resumes; 500, five days 
él|ala IESE G/a/E | al 2 cS a|é ea eee 
JANUARY 155] 20144) 447/145 125| 16175| 9163) 65| 7573 366, 81 1 ? ue op n 
re co eH a ee | i Mam fal Ge S| Gel aa) lla ae | gore ain aa es eae 
UARY *41|_139|__128| 15778| 436 1s 4141 16531| 3118 532| 747, = 747 ’ 
a a a $21 13769] a ee i 10 EE Sl | Be| 2 a _ 3 281 | $e rE a Soizalrat FEBRUARY isa 190 
MARCH a 215 175| 21053 a7 sess 3950 “2s | 138} 383) 802) 168) 193) 62413 ae MARCH os. 
* | ia] 172 ness ts | __116 BH i iet | i962 3444 8 | Set 236i al isa oa] 38 ato] _ 234 £3290 |"40 1—187,408 Chevrolet 155,207— 1 
RIL sai es | 22497 30 me 181 | 16789| 4267/94) 9129) 931) 1 seat | 154) 475) 918 , 
za “40 154] 1021 18996 a3 sess] 15416|_ so0a|_$1 [7021 635|_1070 al | 3 | ae em aera APRIL 
¥ as 6012 is "17290| 4 157) 434 a 252) 187 ‘aha —— MAY 
“4p ise) i el | Fas “a |_5453|__151|_13769 3704 coe g7ls EE 7 al il Pe 3a zal § "40 
JUNE “a os [179 21732 7 a_i Zz. Ei $800" 86/8580 Sst Ae ig T ee ie is] al S85 e654 UNE 
TULY ral 262) 2a] 22898 158| 18122) 4543) 71) 9531 sus) — 965] — ine) —h06 ~“ oer) g26)— 227) 67412 “al ¥ &e— 

* Ea 153|_ 15805 seal a |_46ot—t [in| ita | 14s ee Se 64 et 718 999, 73 746 |_isa| Sees "40 ied a A coma A —s 
GUST “at 213| 17376 252 4728| 54) 8822) 871) 559 iss 657 i 4) 56191|"41 A 363 Diamon 490— 
aP fol iit 111] _137| 16670 | Si 3 1 oo |_o | ieee =e 34 stag — sl a7 fy 3] % a asa Bia] 170] 47472|°40 ane 4,483 Studebaker 1,089—15 

TEMBER 741) 217| 203 145 ai 4 35 554 «731/ «—«159| ~—«188| 43892/"41 SEPTEMBER ‘Makes 
: “40 134] _131 ea ie Se 134 a8 a8 2i|_6878 628| a3i|_- 9 al 339208 14] 371481"40 one” All 467,521 
OCTOBE 7 13947) 475 181| 51 6550 ; SER 
7 ” 40\ ia9 $59 oT rsa|_ 601 | 2 ios| gozs| 1871 14849 | S088 49|_ 7613 | Baa) bed i 163| ia a bra] 172 172 1B $5) 479091°40 40 sates These figures do NOT include 
otal “a 7103 ioe isTaes 2016) 54351| 1350|151331| 39959] 668| 82701| 8507| 7555] 1335| 4433| 8146] 1755 Total overnment deliv 
to Date 6391 1366|155207 B90, 1418] 46153 13581190869 32232| 623] 66038 6348 isa] 427 1039 Etos| 2oes| iss gabon ar 40 te en gov t deliveries. 
e & 
New Passenger Car Registrations by Months, 1941-1940 
Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
7 CHEYSLER GENERAL MOTORS FORD NON-AFFILIATED 
x a "a 
2/5 2 
MONTHS 5 8 _ 3 is 3 Z 2 3 eg 4s b : z 2 4 2 MONTHS 
e/a] Sele a] s]b) 2) a)8] 2} 2) FEEL G i} g | 3e 
éig|al|a |e] a o| 6 oe as /s/22] Hic 
jANU 7 6132| 16661) $5219 26273| 5145| 71151| 19247] 22346] 144162) 52088 7061| 60788| 1488] 5423 
— “fol 737 1374 5137| 16514| § elliot at 2it| sods 65945) 1 14141 oe : i2a2sa| 428o4| 2008 6734| 51566| 1678| 5737| 4 endeared 
176| $4502 4685| 73488 45927| 54088 | 1: FEBRUARY 
TEBRUARY “a Li | Ss iabee | 15 Sose| i 49 288i eset Bs0e 55661) 12508] 14045 ee 87742 i Bei] fate $89 iaei| |_farel_ Ses ee 
“ARC 50599| 97742| 3521 nt. 
= v4i\ 15522] | 9000 T5106 c sam He 74l 28809] S108] 79188| 17908] 207o4| 144808 1846 — 
DOT ee Saag €S67IIT Te461| 44167| 44167) 79281120879 2042 Ril 
Prin *ai| 19239) 11666) 37865) doae7| 86409) 284 sé] $467 Sento] 20297 165112 8754] 67736 er 
ia a 7] 13611] 29948| 66290181456) 42311) 8110)121411 245272| 76854| 2426 90087 
_ v4) 2ugoa| 12082] 2125 zal Seco] 85 235| Z7196|_83 wee co a ml 162076] bei47| 1879) “S117 sous —ae 
iv 54600) 1 37 7105 27332 i683 208498 penne ete 
ses van) 17581| 13e4| 20nts Sse) sao] Suto 24119 #8816954 reg| 18228 | er 
91 1 
iULY a ri aed ae | ise 9 Ore] Sea08 | S318] frare misel snes seees| G5i85 1963 S704 geist 3 fe ae | $223] 1308 JULY 
AU 7133 sri 57526) 11854) 15710 eased sso4) 52895) 1099/5736) 5973 59730| 2211 mee ia 
wes fol teste | ae  geee| | e50ugl seers | 47613 16604|_ ail Ba00 58079] 112 coe se 35168| 1498] 64961 42161] 1910 AE bal ge EE: Zita 40 ere 
Paes: 41 4129| 652 22708| 604 see 5 25810] 1395| 5238/2319 EPTEMBE 
‘EPTEMBER = cE $392 | al | 25535 [Seen See 20186 oe ee asl tel Be 73634 18771 O40] 2831 | 17632] 1386 nite| Bt B2| 6802 |_sex0 tai| 1480004 148000|°40 ’ . 
CTOB! 3 55) 21052) 4 S| 21670) — $08] $906) 20084) 1185 — =Oukts 
TOBER a Bibl BE) | 10503] as: 41517| 63096) S300e] 222831 971] 71689] 19627| 2a576| 149146| ai7e1 1869] 3759 | 48979 1418] S014 i ees 10118 178) geass +40 rene 


Total 





40 


to Date 





San Francisco Dealer Doubles His Service Facilities 


Daniels Gets House in Order 
To Meet Growing Demands 


SAN FRANCISCO, — With car 
shortages threatening to put a pre- 
mium on automobiles both new and 
old, a gradually increasing load 
will be placed on dealer service 
departments throughout the nation, 
in the opinion of George Daniels 
Pontiac dealer here. 

Daniels believes that in a period 
of restricted automobile output, 
owners who are unable to buy new 
cars will be forced to recondition 
their old ones in the interests of 
economy, efficiency of operation, 
and maintenance of appearance. 
Increases in his company’s shop 
business during the past three 
months establish proof that the 
trend to greater service volume has 
set in, he said. 

his theories with action, 
Daniels announces that his com- 
pany has doubled its service facili- 
ties. The expanded Daniels Pontiac 
block in San Francisco devotes 
three full floors to service depart- 


1941 Fuel Consumption 
Seen Hitting New High 
HARTFORD, Conn. — Ameri- 


mepase|| 


Price Level 
On Used Cars 


Prices of the better vehicles 
on used car lots are averaging 
about 20 percent higher than a 
year ago. Lower grades of the 
same model year show an even 
greater average increase, about 
25 percent. 

How firmly these higher prices 
on used cars have held since 
the 1942 models reached dealers’ 
showrooms is indicated by the 
Automotive News weekly aver- 
age of advertised prices of the 
last four years’ models in 21 
cities, representing all regions 
of the country: 

USED CAR PRICES 


National Average 






ment activity. Stocks of factory 
authorized replacement parts have 
been doubled and personnel has 
been augmented to take care of the 
firm’s constantly increasing busi- 
ness. 

For the comfort and convenience 
of feminine patrons, a large recep- 
tion hall has been added to the 
company’s facilities, and when cus- 
tomers drive in they are relieved 
of their automobiles by uniformed 
attendants who take them to the 
proper department for mechanical 
attention. A reading lounge has 
been installed for patrons who pre- 
fer to wait while work is being 
done on their cars. 

Wide entrances and exits make 
it easy to drive in and out of the 
building, and traffic is routed one 
way throughout the entire setup 
as a further aid to drivers who 
otherwise might become rattled 
and confused in a busy shop. 

The Daniels expansion is one of 
more than a score which have been 
completed by Northern California 
Pontiac dealers during the past 
several months, with the assistance 
and guidance of C. C. Currie, Pon- 
tiac zone manager, and J. P. Kehoe, 
zone parts and service manager. 

Jess Baldwin is service manager 


WHEN A CUSTOMER drives into the George Daniels waiting room in San 
Francisco, a uniformed attendant relieves him of the car and delivers it to the 
division which will do the necessary work. 


Defense Projects in St. Louis 
Boosting Dealers’ Service Net 


ported that the service depart- 
ments of the distributors have been 
so busy with repair work that the 
revenue from this source is off- 
setting, in a measure, the drop in 
sales. 

The situation became particular- 
ly acute last week when machin- 
ists went out on strike and left 
the service departments of dealers 
flat footed. The strike was settled 








ST. LOUIS.— While automobile 
dealers in other sections of the 
country are reported to be adding 
non-automotive lines to tide them 
over during the car production 
curtailment crisis, few local deal- 
ers as yet have taken on any extra 
lines. : 

Joseph A. Schlecht, manager- 
secretary of the Greater St. Louis 












“This drop was not due to reduced prices, 
but to a freak: No 1941 Cadillac having 
been advertised for sale that week, an item 
of some 2,500 points disappeared from the 
column of figures yielding the national aver- 
age and this represents a figure of 30 in 
the Used Car Price Index. 


There has been a trend to- 
wards a rise in the “high” col- 


































of the Daniels organization, and 
Jack Richards and Ira Gerow are 
assistant service managers. Doug- 
las Talbot is parts manager. 


previous year in the history of 
the automobile, Travelers Insur- 
ance Co. statisticians predicted 
last week. 

Total registrations of motor 
vehicles this year are estimated 


ATLANTA, Ga.—( 
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this type of ship has rapidly increased 
each year. 
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Now’s the time to cash in on your used car business in a big way. 
But take care that some chance chassis rattle doesn’t upset a top- 
price sale. 

To cushion and deaden noises, lubricate with Marfak. 

Here is a truly superior lubricant, a scientific blend of beavy-bodied 
oils, highly refined. 

For making new cars as well as used cars run smoother, last longer, 
this famous Texaco Product has no peer. 

Phone your order to your nearest Texaco Distributing Plant, or write 
The Texas Company, 135 E. 42nd Street, New York, N. Y. 
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in four days but in the meantime 
the work requested from motorists 
swamped the service departments. 

Workers on the various defense 
plants in and near St. Louis have 
purchased almost every available 
used car to take them to and from 


rages. 


Buffalo Dealers 
Aid Red Cross 


BUFFALO. — Buffalo automobile 
dealers are cooperating with the 
Red Cross in a unique program to 
train women in the science of auto- 
mobile mechanics in order that 
they may be qualified to make 
minor repairs on automobiles in 
the event they are called upon for 
duty under the national defense 
program. 

This announcement was made by 
Percy J. Hunt, president of the 
Buffalo Automotive Trades Assn., 
who pointed out that the Red Cross 
approached the association with its 
program and that dealers felt it 
their patriotic duty to lend support 
to the undertaking. 

Ninety women are now enrolled 
in the instruction course which at 
present is being given three eve- 
nings a week at three dealers’ 
establishments. Other dealers are 
expected to join the program when 
enroliment in the classes increases. 

The Red Cross requires that the 
women complete a course in first 
aid before they are eligible for the 
study. The women are instructed 
by the service managers in the 
dealers’ service stations. The sub- 
ject matter is selected and pre- 
pared by the dealers and approved 
by the Red Cross. 


Service Charts 
Now Available 


CHICAGO —To enable service 
station operators to service all 1942 
passenger cars, trucks and trac- 
tors correctly with the right grade 
of motor oil and gear lubricant, 
Chek-Chart Corp. here, has just 
published its new 1942 wall chart. 

These new charts show capacities 
of crankcase, transmission, dif- 
ferential, cooling system and gas 
tank, together with motor oil and 
gear lubricant recommendations 
for all makes and models of pas- 
senger cars; also motor oil and 
gear lubricant recommendations 
for more than 95 percent of the 
trucks, tractors and diesel engines 
in use. 


All the information contained on 


umn since the beginning of Oc- 
tober, when the 1941 used cars 
first appeared in the price table, 
but it is not so well defined as 
to be certain. In the “low” col- 
umn the trend is unmistakably 
clear, indicating that the price 
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National Average had taken a 
seasonal drop of about 20 points 
and held steady from the last 
10 days of November till mid- 
December. Whether the seasonal 
drop is recurring this year won't 
be known until the figures for 
Nov. 30 and Dec. 7 have been 
collected. 

In earlier years the advertised 
prices between mid-December 
and mid-January have been 20- 
25 points lower on the average 
than in early December. It is 
the season of the holidays and 
of recovery from the holidays. 
Buyers of used cars will prob- 
ably be more reserved than they 
have been of late. Will that in- 
fluence be reflected in used car 
prices? 


Bear Mfg. Fetes 
25th Anniversary 


ROCK ISLAND, Ill—BsB. W. 
Ruark, speaking at the party held 
in connection with dedication of 
the new plant just finished by 
Bear Mfg. Co. on its 25th anni- 
versary, emphasized the important 
part that the equipment maker is 
playing in this national emer- 
gency period. 

“Not only are new plants like 
this one being dedicated here to- 
night helping America win this 
war by supplying necessary shop 
equipment to the armed forces of 
our nation, but this same equip- 
ment is playing a very important 
part in saving lives on our high- 
ways through the facilities it 
brings to the service shops in keep- 
ing America’s cars in safe run- 
ning condition,” said Ruark, who is 
general manager of the Motor and 
Equipment Wholesalers Assn. 

Master of ceremonies at the 
dinner which followed an inspec- 
tion of the new building by the 
300 guests was V. B. Day, secre- 
tary-treasurer of Bear Mfg. Co. 
Will Damman, president of the 
Bear Co., gave the address of wel- 
come, followed by short talks by 
Mayor Galbraith, Joe Whalen, sec- 
retary of the Rock Island chamber 
of commerce and Major Stiles of 
the Rock Island Arsenal. 

Among the guests were execu: 
tives from several other automo- 
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Actual top and bottom prices on 1941, 1940, 1939 and 
1938 used cars as advertised in local newspapers. 
SEDAN prices only used in this comparison. News- 
papers used: Boston—Globe; New York—Times, Journal 
American; Philadelphia — Bulletin; Pittsburgh — Sun 


A D V E R T { § ep D Telegraph; Cincinnati—Post; Detroit—News; Chicago— 
. s Herald-American; St. Louis—Post-Dispatch; Atlanta— 
Used Car Selling Prices Journal; Houston—Chronicle; Oklahoma City—Okla- 


homan, Times; Denver— Post; Los Angeles — Times; 
For Week Ending Nov. 28rd Seattle—Times. 
(Copyright 1941—Automotive News) 




















MAKE 
~ Boston New York Phils. mars Cin’nati Detroit Chicage St.Louis Atlanta Houston Okla. <= Denver —— Seattle Natl. Avg. 
Buick Series 40 Spe ‘- 55 oe sees. 975 | 1045 1100- 700| 995 1095-1045 | 1095- 995 | 1095 1225-1175 | 1000- 978 
oh 715- 625 Se 7167 795- 675| 795- 605| 665 795- 745| 826 | 49 ~=—Ssi«|:«O45- 705]  —s|,':s«SG- ‘718 
aol 265-685 650- 595 €695- 695| 585- 480| 575- 495| 625- 645| 606- 625 650- 675 <a 699 725- 605| GA7- 548 
525- 445| 545- 475| 445- 350| 425- $50| $45 ee 575- 645| 625 675- 645| 502- 466 





Gaovectet Basten Detame tah_ws 845 725 725 795- 647 795 795 845- 795| 799 791-721 
Sa 615 GA5- 495 510 Gi5- 665| 725- 645| 625- 600| 675- 605| 676 695 650 645-580 
495- 400 445- 895 | 645- 529 | 495- 400| 495- 485| 495- 485| 65265 525- 495} 685- 495| 668- 665 685 520- 466 
(Master) '88] 425- 345 395 295 345 S77- 370 
Chevrolet Special Deluxe al 865- 775 | |_ 845- 795 | | | 850- 785 | | 895- 775| 865 | 895- 845| 945- 785 | |_785- 745 | | 868- 787 
GMaster Deluxe) 625- 570| 645- 589 645 625| 665- 575| 695 = = 695 | 795- 575 688- 605 
(Deluxe) SS ee Se es Se Se ee oo ee a7} 
oh “al 1010-1010 
7 aoe _————e 751- 625 
ce) 605- 445 | €45- 485 

"384470 ee ee co 451- 430 
De Soto al] 995- 925 945 999- 822| 975- 795 982- 848 
40) 695- 599 7D 695- 644| 695 795 7155-622 
80) 505 895 615 565 | 495 599 645 | 750 ~=— |: 570- 570 


88] 495- 385| | | 425 Nl | | 480- 875| 445 | 445- 417| | | | | 505 472- 892 











40] 765- 509| 645- 625| G45- 595| 695- 685 625- 595| 595 675- 625| 725 ) 

"88] 505- 485| 465 525- 485| 595- 445 495 495- 485 695 577- 525| 685- 509| 505 
"88] (465- 385| 875- 315| 420- 365| 445- 425| 345 | 349 | 895- $25| 445- $95] 3895- $89] 295 | | 475 | 465 | 600- 498| 420- 387 
Ford V-8 Special al] 695 | |_ 595 |_725- 695 | |_ 695 | | | _725- 645| 795 | | | | |_705- 670 
(V-8 “85") '40§ 625-475| 507- 485] 545- 445| 565- 475 | 525 495- 485| 550- 495| 645- 575| 695- 505| 645- 585| 725- 645| 645 745- 720| 615- 644 
89] 6545- $95| 395 475- 375] 485- 395| $95- 365| $85- 365| 375 449- $45| 495- 450] 495 495 569 468- 884 
” "884 898- 200) | | 349 | | 325 | $25- 285] 845- 250| 345 | 365 | | | 445 | 495- 469| 877- 288 
Ford V-8Super Deluxe '4ij 815- 695 | |_ 810 |_785- 743 | | 765- 695 | |_ 795 |_875- 775| 845 | 850- 775| 845- 695| 805- 845| 995- 895) 894- 765 
(V-8 Deluxe) '40] 675- 545 495 625 600- 440 645- 610| 695- 575| 699- 625| 645- 505 665 825- 749| 657- 601 
. 30) 545 | 495- 493 495- 425| 515 495 585 565 675- 550| 528- 489 
(V-8“85") °38] 395 | $25 | | | | 875- $45| | 465- 295 | | 465- 405| 425 | 400 | 545- 495| 425- 385 
LL LL LLL LLL LL IE 
Hudson Six 41] 895- 799 930 795- 750| 695 845- 295 995 695 995 856- 775 
40] 645 585 695- 485] 525 575- 545| 695- 545| 595- 545 745- 585| 795 795 879- 725 | 620- 572 
30) 665 550 469- 445| 525- 445 645 66l- 445 
88) 399- 295/ | 825 | | 445 | | 245 | 395 | | | | 395 | 395 | 5839- 466| 802- 880 
in-Zeph} "41 1545-1245 | 1275 | 1295 1872-1245 
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88 
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(Deluxe) 40] 645- 095 650- 540 585- 525] 495 650- 495| 695 795- 675| 6596 695 769 657- 566 
« 7994 545- 465 | 425 525 | 445 525- 395 575- 545| 500 GA7- 395| 565 BS4- 430 
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ia 9 
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*39 a ae | a 460- 415 
mr Las | 1090 ~ 895 1000- 945 
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| 625- 525 | 582- 560 
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A | | - | = ro | 7169 679- 679 
9, 
Willys-Americar Ca | ] 450 | _495- 465| a ee ee 


- 475 
|) Se er 342-343 
38 204- 204 
National Average, All Makes, Nov. 28rd—$689-$682 
National Average, All Makes, Nov. 16th—§688-$623 
advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 


Used Car Selling Prices, a8 4 and bottom prices have been compiled from published res to establish the trend A the market and the resulting 
This is the first time anywhere that bona ete top here no prices are quoted, no car of make and model was _— during the period covered. 


Set Car prices to Cleveland Indianapolis, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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Mn 4 William Ullman 
Washington Correspondent 


ASHINGTON. — 
Montage of the 
week in the 
| National Capi- 
. tal: Whatever 
else may be 
said, it must be 
; stated that the 
’ organized auto- 
mobile dealers 
of the United States approached 
their problems here last week in 
a statesmanlike manner. If there 
was any lingering doubt in any 
dealer’s mind regarding the value 
of organization, it certainly 
should be dispelled now. Which 
doesn’t mean that the National 
Automobile Dealers Assn. is find- 
ing any panacea for the ills 
which beset the business. But it 
does mean, definitely, the. with- 
out NADA dealers w~.iu be lost. 
Best possible advic~ to the deal- 
ers of the country today: 
Strengthen your organizations— 
local, state, and national. 

Farsighted dealer leaders be- 
lieve that action to eliminate 
long-standing abuses (packing, 
for instance) will have a per- 
manently salutary effect on the 
retail trade, carrying beyond 
this emergency period. ... 
Lack of “crackdown” attitude 
on the part of defense officials 
was appreciated, as was the 
general to listen at 
length to dealer problems... . 
Tax legislation situation con- 
tinues to back and fill, with 
pulling and hauling between 
Treasury and The Hill. Noth- 
ing very definite is now ex- 
pected until after the first of 
the year. ... Look for general 
salary hikes among city, 
county, state and federal em- 
ployes to meet rising living 
costs. Many cities already have 
Congress 
get one or more 
measures for the same pur- 
pose; a sliding scale system, 
tied to the cost of living index, 
is in operation in 

Dealers here say there are few 
complaints regarding curtailment 
of use of brightwork on new 
cars. Indifference on the subject 
will be complete, it is said, when 
it is off all the new models. As a 
matter of fact, a good many 
owners long have complained 
that the heavy use of bright- 
work has been in bad taste and 
that a more functional automo- 
bile would be essentially better 
looking as well as far more eco- 
nomical to maintain. In past 
years dealers have had not a few 
complaints from motorists who 
asserted that the cars were get- 
ting to look more and more like 
garishly decorated Christmas 
trees. ... More right-hand drive 
cars are seen on Washington 
streets today than at any time 
in more than two decades. The 
British have arrived! 


Anti-Strike Legislation 
Still Pushed 
DEFENSE STRIKE legislation 





Check in at DeWitt 
Operated Hotels 


The Hotels That Check With 
Every Travel Standard. 
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Automotive Washington 


Dealers Doing Good Job to Preserve Livelihood; 
Advertisers Look to Long Pull 








has been in an almost complete 
state of confusion during the 
past week and that’s another 
situation about which it will not 
be possible to write definitely 
for another week at least. Settle- 
ment of the coal and railroad 
issues—at least temporarily—has 
taken some of the pressure off 
but there has been no lessening 
of the demand in Congress for 
action, and the White House is 
standing firm on the President’s 
declaration that “we will have 
some labor legislation.” 


Military experts here see the 
African and Russian fronts as 
more fluid as of this writing 
than ever, but they cannot view 
the turn of events as anything 
but a tipping of the scales in 
behalf of the Allies. Extreme 
swiftness of movement of mo- 
torized troops, however, makes 
anything beyond day-to-day an- 
alyses extremely hazardous... . 
Pleased as Punch is Washing- 
ton over the flattering reports 
of the behavior of American 
tanks (automotive industry, 
take a bow!) on the Libyan 
front. 


All records will be shattered by 
retail trade this Christmas. That’s 
the burden of reports coming to 
the Capital from every section of 
the country. . . . The President 
enjoys motoring but has precious 
little time to indulge this hobby 
while in Washington. Often he 
doesn’t leave the White House 
from one week to another. He 
does not drive himself here but 
invariably takes the wheel of his 
specially-equipped car at Hyde 
Park. He likes to drive fast and 
gave the King and Queen of Eng- 
ai something of a thrill back 
n ’39. 


Big City 
Wants Defense Contracts 

There is plenty simmering here 

in the pot labeled “defense scan- 
dal.” It can be put down as an 
absolute certainty that this is 
something Congressional commit- 
tees will be investigating long 
after the emergency is over... . 
New York City officials are said 
to be concerned because the big 
town isn’t getting enough de- 
fense work. 

Seems that the industries 
there are chiefly consumer 
goods lines. New York City just 
does not have the type of fac- 
tories suited to turning out 
tanks, planes, munitions, etc. 
Clothing, printing, food are 
New York’s biggest industries. 
To say nothing of those boob- 
trap night spots and gossip col- 
umnists. 


Gasoline consumption is up 
about 12 percent over a year ago. 
Reason: Fair, “open” weather 
over large U.S. areas; and heavy 
use of automobiles by workers in 
defense industries....It has been 
several weeks now since Wash- 
ington has had any “Secretary 
of Labor Frances Perkins is go- 
ing to resign” rumors. In fact the 
whole Cabinet change rumor 
market has been bearish for some 
time. One reason is there aren’t 
any dull news days here any 


more. 
ss * * 


Advertising 
Being Carried On 


Wisest manufacturers in all 
lines are continuing heavy ad- 
vertising schedules in the face of 
curtailed production for private 
consumption. They know that the 
emergency won’t last forever and 
that the companies which have 
kept their names before the pub- 
lic are going to profit most when 
normal times return, as_ they 
most assuredly will. That’s a fact 
retail distributors shouldn’t for- 
get, either. 

Washington, struggling in the 
throes of the most horrendous 
traffic congestion in the coun- 
try, is trying to decide what to 
do about it. Or, rather, Con- 
gress, which is the Capital’s 
city council, is doing the try- 
ing. 

Motor transport is doing a 
grand job in the whole national 
defense effort and the “ship by 
truck” movement is getting its 








A GROUP OF Lincoln-Mercury dealers from Missouri and Illinois arrived in 
Detroit last week to meet sales executives of the home office and to talk 
plans for the coming year. Left to right, front row: D. B. Mag- 

the ; B. W. Slagle, assistant sales manager; 
: : Louis; &: Cc. 

. W. Skinner, assistant sales manager. ar row: G. C. 
= Louis branch; Ira Graves, dealer, Springfield, Ill.; Jack Smithers, 
Gerardot and Art Dawson, members 


merchandisin 
ner, home office sales representa 
Oscar G. Snipen, dealer, st St. 


manager, St. 


for Osca d. Snipen; Bob 
oot keener Der . otor Sales, Decatur, Ill. 


of the firm of Dawson-Gerardot 


oss, general sales manager; 


Dodge Dealers and CIT Offer 


Installment Plans for Service 


(Continued from Page 1) 


ing, new tires, lights, brake work,| chasers’ Protective Plan for the 
financing of new-car and used-car 
and wheel alignment. The plan| sales, will be welcomed by both 


transmission, glass replacement, 


starts at a minimum of $30 and 
runs to a maximum of $300. 

“We feel that the new plan, 
which does not disturb our Pur- 


Colo. Postpones 
Enforcement of 


New Truck Tax 


DENVER.—Effective date of the 
new regulations that would in- 
crease the annual state license tax 
on trucks was postponed during 
the past week after a conference 
of Gov. Ralph L. Carr, Secretary 
of State Walter F. Morrison, Henry 
S. Sherman, chairman of the state 
public utilities commission, and 
Farrington R. Carpenter, state 
revenue director. 

The new regulations, which 
would have fixed the tax rate on 
the actual carrying capacity of 
each truck, rather than on its 
manufacturer’s rated capacity, 
were to have become effective Dec. 
1. The officials decided to defer 
enforcement until Dec. 15 and in 
the interval further conferences 
will be held on the proposal. 

Morrison protested against the 
new rules, telling the conferees 
that he had received many pro- 
tests that they would work a 
hardship on farmers getting their 
crops to market and that they 
were too drastic. Carpenter said 
he would welcome a court test of 
the validity of the new regulations, 
which were expected to increase 
highway revenue from this source 
by $300,000 a year. 





greatest impetus in years. There 
should be no lingering doubt in 
anyone’s mind (no matter how 
mossbound) that the motor car- 
rier industry is “big time.” 

’s- + & 


Complete Steel 


Allocation 

As of Dec. 1, Priorities Director 
Donald M. Nelson ordered com- 
plete allocation of steel plates. 
Action is first step in compliance 
with SPAB’s request of Nov. 1 
that a direct allocation system 
for steel be evolved. Order de- 
fines plates and provides that 
after Dec. 1 no person shall pro- 
duce, deliver, or accept plates ex- 
cept in accordance with orders 
of the director of priorities. . 
Barton Murray has resigned as 
chief of the rubber and rubber 
products branch of OPM’s divi- 
sion of civilian supply. No suc- 
cessor has been announced, but 
there will be one shortly. 

Priorities division has ex- 
tended “for an indefinite pe- 
riod” control over ethyl alco- 
hol and related compounds. .. . 
In the first five months of this 
fiscal year the U. S. Treasury’s 
receipts were $2,953,607,744 and 
its expenditures were $8,995,- 
765,509. That’s a deficit from 
July to November of $6,042,- 
148,765. In other words, Uncle 
Sam has been spending three 
bucks for every one he has 
been taking in. He may do bet- 
ter later, though, when the new 
taxes start rolling in. 


the dealer and the public,” stated 
Arthur O. Dietz, CIT president. 


“Car buyers who can get new 


cars will buy new cars as usual. 
The others will welcome the next- 
best thing—cars that look new and 
act new. 

“Already, a trend is under way. 
Dealers everywhere report in- 
creases in shop-work volume. A 
plan for financing reconditioning 
and renewal jobs will enable the 
dealer to shift still more emphasis 
to the solicitation of service work 
—and sell more service with the 
assurance that he will get his 
money. 

“With new-car production al- 
ready drastically curtailed and 
with more curtailment in prospect, 
the dealer who can build up his 
service volume to make up for any 
shrinkage in car-sales volume will 
find himself in a greatly improved 
position. 

“In the broader view, statistics 
of the production and consumption 
of automobiles disclose a threat- 
ened car-shortage that well might 
impede the National Defense pro- 
gram. A dealer who contributes to- 
ward the task of keeping today’s 
cars running is one who may feel 
that he has rendered substantial 
public service.” 


Service 
(Continued from Page 1) 


modernization has assumed such 
proportions and importance that 
many Dodge dealers who are of- 
fering this plan have increased the 
size of their service departments; 
have added modern equipment and 
are employing additional mechan- 
ics and modernization service spe- 
cialists. 

Surveys conducted among motor 
vehicle owners in all parts of the 
country, it is said, indicate that 
during the period of defense ac- 
tivity, the demand for moderniza- 
tion and service on a pay-as-you- 
drive basis, will steadily become 
more widespread and insistent. 


over 


Vanosdoll, division 


Ind. Truckers 
Open Fight on 
Licensing Law 


SOUTH BEND —HEight firms 
joined last week in a suit filed in tect-8 
Marion circuit court attacking the fjystr 
constitutionality of the 1941 truck “Tt 
licensing law and asking that wer 
Secretary of State James M. Tuck- Othe 
er be enjoined from enforcing it. the 

The complaint contends that the ae: 
act is unconstitutional, because its quip? 
title does not embrace all of the [yould 
subject matter of the law, and tions 
says that although the statute appe 
purported to repeal the 1937 truck- 
weight tax, this fact is omitted Jjjitie: 
from the title. nisgit 

Clark’s Service Co. of Muncie Jt ne 
and seven Indianapolis concerns fe ea 
are the plaintiffs. 

Legislative authorities and law- fuse of 
yers have said since the law was ping ! 
enacted that it would not stand q jf 
legal test because of a faulty title, Hons 

The state highway commission 
has asked truckers to refrain from 
legal action because of financial 
loss to the state if the law is 
wiped out. The state collects nearly 
$1,250,000 annually in truck-weight 
taxes. langus 

Attorney-General George N. fyho's 
Beamer meanwhile ruled that fir m: 
school buses used for purposes sutom 
other than transporting children }, star 
to and from school must bear Jing m 
regular truck license plates, more Jinat t 
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costly than bus plates. sighte 
R. Lowell McDaniel, state auto- fiays, 
mobile license commissioner, ex- find to 





pressed belief that buses now used fnew i 
for carrying pupils would not jPacka 
need 1942 license plates because fhim a 
the law, did not specify the time Itoday, 





for purchase of the tags. the fu 
censemsananinssieensceseonaunssiananionen a 
Buffalo Defers Ruling tfcait 





On Gasoline Curfew a 
BUFFALO,—To determine pub- | pen, 


lic sentiment, the legislation com- good ¢ 
mittee of the common council de- he. too 
ferred action for two weeks on a |,’ 
proposed ordinance amendment Ford 1 
limiting the hours in which gaso- wed t 
line service stations could be open Ford h 
from 7 am. to 8 p.m. None ap- the 
peared in opposition to the propo- that ~ 
sal although several members of hite 
the council privately expressed the aF 
view that such an ordinance would j° . ’ 
be illegal. ae a 
State Senator Walter J. Mahoney, }.¢ the’ 
representing the gasoline dealers, jj, bi 
reported he had found no opposi-}y,. y 
tion to the proposal from the major 


oil eompanies or the Automobile oe 
Club of Buffalo. He added that a ihe me 
petition bearing 25,000 signatures |; spre 
and urging enactment would be fie} 
filed. os 

° IN R 
Schrader Poster Lists Corp. 1 


Proper Care of Tires }'¢ th 
BROOKLYN, N. Y.—To aid the pro 
drive for rubber conservation, A. — 
Schrader’s Son here recently pub- 4 €e 
lished a poster entitled “Conserve - erst 
Rubber for National Defense.” a 
The poster, done in red and blue J°0C*S 
colors, lists the “do’s and dont’s” 
for motorists in the proper care 
of tires. The poster is available at 
no charge to service stations and 
garages. 
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Sparks By 





Chris 
Sinsabaugh 


(Continued from Page 1) 


ct-general of the automobile in- 
dustry. 
“It is obviously the intent of the 
yernment to continue operation 
if the new plants—if not 24 hours 
if the day as now, at least enough 
i» replenish materiel and keep 
quipment in proper order. This 
gould seem the answer to ques- 
jons often asked about what is to 
jappen after the duration. Many 
far surplus manufacturing fa- 
ilities. Personally, I have no such 
nisgivings, believing that what is 
not needed by the government will 
ie easily absorbed by private in- 
justry, which will make excellent 
ye of the modern facilities, scrap- 
hing much that is obsolete, some- 
hing that should have been done 
ing ago. Indeed, the use of these 
modern plants will, I believe, 
itimulate erection of many ad- 
jitional ones, to meet future com- 
petition.” 









































TALKING TO an automobile 
wudience, Kahn was speaking its 
language, because he’s the man 
who’s been doing its architecting 
for many years. It really was the 
gutomobile industry that gave him 
4 start in the business of design- 
ing modern plants. It was in 1906 
that the late Henry B. Joy, far- 
sighted for even those pioneer 
called young Kahn in 
and told him he wanted something 
new in the way of plants for 
Packard. As a result Kahn gave 
him a plant that would be modern 
today, for it was the mould for 
the future, though the two did not 
know it then. It was a modern 
plant, all under one roof, scien- 
tifically lighted and every thought 
given to the comfort of the work- 
men. 

Henry Ford thought the idea 
good enough for him and in 1908 
he, too, called in Kahn to architect 
the Highland Park plant of the 
Ford Motor Co., built where there 
ued to be a rack track. Founder 
Ford had ideas of his own, too, and 
the combination worked so well 
that ever since Kahn has been 
architecting for Henry. Fourteen 
of Ford’s assembly plants through- 
out the country were Kahn-de- 
signed, while right now the wearer 
of the little bit of red ribbon has 
his biggest job on his hands— 
the Willow Run plant where 
the big bombers are to be manu- 
factured. Under construction now, 
the main building, under one roof, 
is spread on 62 acres, and the fly- 
ing field adjacent is a mile square. 

* * * 

IN RECENT years, the Chrysler 
Corp. has been a Kahn customer 
and the famous tank plant, now 
in production, was built in five 
months. It is 1,380 feet long and 
00 feet wide. So’s you can better 
understand the gigantic size, it is 
five city blocks long and two city 
blocks wide. Do you wonder that 
when the corporation took the 
Paul Prys on a visit to its many 
defense plants, I rode through the 
tank arsenal in a wheel chair? 

Chevrolet had Kahn design its 
plants at Tonawanda, N. Y., Tarry- 
town, N. Y., Atlanta, Ga., Kansas 
City and Baltimore, and General 
Motors itself had him build its 
plants at Linden, N. J., and Los 
Angeles. Buick gave him the as- 

ent to construct the huge 
aviation plant at Melrose Park, 
ll, which has just been com- 
pleted, and another Kahn achieve- 
Ment is the construction of the 
Hudson naval gun plant that was 
started in March and completed in 
tober. 
And all this is only part of what 
Kahn has done to deserve that 
tile of architect-general of the 
iutomobile industry. 
* * * 
BOVE I have told “my public” 
what Architect-General Albert 
Kahn thinks will happen to our 
lew defense plants after the war. 
ee ee 























Fuel Pipeline Opens 


MONTREAL.—First delivery of oil 
'y pipeline to Montreal mad 


Now I have another crystal-gazer 
who touches on a subject closer to 
the hearts of the automobile in- 
dustry—time payments. I got an 
earful of this by attending the an- 
nual meeting of the Ohio Automo- 
bile Trade Assn. in Toledo last 
week with my colleague, Pete 
Wemhof, who, on the front page, 
gives you the news story of the 
session. Lolling in an easy chair 
and letting him do the real work 
(I was just the “window dressing”) 
I heard Arthur Dietz, president of 
CIT, otherwise Commercial Invest- 
ment Trust, who did a little pre- 
dicting himself. 
* * *& 


AS HE figures it, Dietz feels that 
if business were to continue as 
usual dealers now would be eating 
up the available supply of cars in 
the next 60 days and along about 
March or April we wouldn’t have 
any cars to sell. As it is working 
out now, he said, we are going 
into 1942 with a fairly good supply 
of cars that will last well into the 
selling season. Elaborating on this, 
he says this will mean a profit well 
into 1942, and the dealers will not 
be in the position of taking a 
profit in 1941 and then wondering 
what’s going to happen beyond 
that. While sales were down in 
September, October and November, 
more profit has been made per 
deal, he declared. 

* * 


OF COURSE installment selling 
is a Dietz baby and I found he 
thinks well of Regulation W which 
controls time payments. He likes 
it so well he does not hesitate to 
declare that “when we get through 
with this emergency we shall never 
go back to selling terms rather 
than merchandise. I should like to 
utter a word of caution, however, 
when I say that Regulation W is 
a good thing. I sincerely pray and 
hope that our friends in Washing- 
ton will decide to let the regula- 
tions remain where they are with- 
out further stiffening of terms, be- 
cause I don’t imagine anything 
that will hasten the decline of this 
industry any faster than further 
restrictions on Regulation W.” 

* + & 


AS A READER of the tea leaves 
in the china cup, Ken Elliott, vice- 
president in charge of sales for 
Studebaker, anticipates and pre- 
dicted at the Toledo meeting that 
history will repeat itself and that 
again, when this emergency is 
over, the automobile dealers of 
this country will lead the way in 
our return to peacetime economy. 


“It is on this assumption this 
prediction will come true that I 
offer my suggestions as to some 
of the things we should be doing 
today to prepare for the longer 
future. As business men, we can- 
not concern ourselves merely with 
the question of what our problems 
are going to be this year or next. 
We must, at the same time, be 
planning what sort of business we 
will have when conditions again 
are more nearly those we like to 
think of as ‘normal.’ We should 
realize that our future business life 
is going to be vitally affected by 
the manner in which we conduct 
our business now and meet the 
unusual conditions which confront 
us during this period.” 

* * * 


THEN CAME my rude awaken- 
ing. Following the applause that 
marked the conclusion of the 
Elliott speech, Retiring President 
Horace Taylor of Akron addressed 
the audience, declaring he thought 
the dealers would like to take a 
peek at the author of “Who, Me?” 
So there was nothing left for me 
to do but shuffle up to the mike, 
mumble a few confused paragraphs 
and retire, determined to take a 
course in public speaking right 
after Christmas. 

* * * 

ODAY, this present Monday, is 
‘ay 80th birthday of William 
Crapo Durant, and the column 
learns that this great pioneer in 
the automobile industry has been 
spending the last three years writ- 
ing “The True Story of General 
Motors,” which I suspect will be 
ready for the Christmas trade. A 
limited edition of 500 is promised 


ing | then. 





Now and Then... 


Don U. BATHRICK 
(No. 18 in this series) 





Don U. Baturick is general sales manager of Pontiac Motor division. 
He is a tall, lean, soft-spoken man with experience-lined face. Holly- 
wood would instinctively cast him as a soldier. And Bathrick has been 


@ soldier the greater part of his life. . 


. - He was born in Batile Creek, 


Mich., on March 4, 1893, and was a military youngster by inheritance. 
His grandfather was Gen. Emery Upton, commissioned a general before 


he was 40. 


Completing his early schooling in Battle Creek, young Bathrick be- 
came a cadet at Culver Military Academy. Graduating from Culver he 
entered the University of Michigan and was graduated just as the 
World War began. ... He enlisted as a buck private in the United States 
Marine Corps and went overseas with the Ninth Battalion, U. 8. M. C. 
and served 19 months with the A.E.F. His military training at Culver 
and in the Cadet Corps at the U. of M.— where he also played varsity 
football under “Hurry-Up” Yost—made him a potential officer, and 
it wasn’t long before his superiors recognized him as officer material. 
So the young marine was commissioned a first lieutenant in the Marine 
Corps. He came out of the corps a captain. 

But besides fighting the enemy, in his spare time Bathrick fought 
some of his best friends in the Marine Corps and some who were not 
so friendly from the navy and infantry branches of the service. He 
fought his way to the light heavyweight championship of the North 
Atlantic Fleet at the same time another young marine, named Gene 
Tinney, was winning titles in the heavyweight division. 

After the armistice, Bathrick returned to the States and went to work 
in the Texas oil fields. For 18 months he labored from one “Boom Town” 
to another and then decided to hang up his oil-stained overalls for 
good and go north. .. . His first automotive job was in 1921, in Chicago, 


selling Ford trucks. In 1927 he went 


with General Motors and was 


transferred to the Central Office in Detroit, and placed in charge of 
used car operations. Next he went to Portland, Me., as zone manager 


for a GM division. 


In 1929, Bathrick went back to Europe — this time without a gun over 
his shoulder. He had been sent on a special assignment to assist in 


the purchase of the giant Opel Works by General Motors. . 


. . Harly 


in 1930 he joined Pontiac and soon became assistant sales manager. 
Then he was a regional manager in Chicago and from 1934 until 1939, 
he held the position of assistant general sales manager of Pontiac di- 
vision in charge of Eastern United States. In April, 1939, H. J. Klingler 
announced the appointment of Bathrick as general sales manager. 

The marine had landed and the situation has been well in hand at 
Pontiac ever since. Photo identification: Left, Bathrick today; right, 
Bathrick in 1918 as a marine, leatherneck, devildog — take your choice. 





Program Set for Conclave 


Of Okla. Truckers Dec. 12 


Special to Automotive News 

OKLAHOMA CITY.—Early ac- 
ceptance by persons invited to ad- 
dress the annual convention of the 
Associated Motor Carriers of Okla- 
homa indicates the meeting, Dec. 
12-13, in the Skirvin hotel, will be 
outstanding, according to Fred 
Cline, secretary-manager. 

John L. Rogers, commissioner of 
the Interstate Commerce Commis- 
sion, is expected to speak. Others 


New-Car Guarantee 


Offered on Used Cars 
DENVER.— Cullen - Thompson 
Motor Co. here has put into 
force a new policy in its used 
car department. The firm’s an- 
nouncement of the policy reads: 
“Owing to the limited number 
of new cars available, we will 
now sell you a specially certified 
used late model Chrysler or 
Plymouth and give you the same 
guarantee and service after pur- 
chase as though it was a brand 
new car. Never before has such 
an offer been made in Denver. 
Think of it! You can now buy a 
car, at a used car price, and get 
all the new car guarantee ad- 
vantages—free adjustments, in- 
spections, replacements, labor 
and parts, etc.—not for 30 days, 
not for 60 days, but for the full 
period of a factory new car 
guarantee.” 





will include J. R. Plummer, Fort 
Worth, president of the Com- 
mercial Standard Insurance Co.; 
Les Allman, Detroit, vice-president 
of the Fruehauf Trailer Co.; Re- 
ford Bond, chairman of the state 
corporation commission’s rate de- 
partment; M. C. Conner, director 
of the motor vehicle department 
of the state tax commission, and 
others. 

Mayor Hefner will welcome the 
delegates on the opening day’s 
program. Evans A. Nash, Okla- 
homa City, president of the state 
organization, will make the re- 
sponse. 


Finance Chart Added 


To NUCMR Services 
CHICAGO.—Celebrating the ap- 
pearance of the current Blue Book 
and Red Book editions, the Na- 
tional Used Car Market Reports 
through George A. Leukhart, gen- 
eral manager, announces the in- 
auguration of a novel service to 
harmonize with the new consumer 
credit regulation. 

The innovation consists of a fi- 
nance chart revealing how to de- 
termine under this regulation the 
amount of down payment and the 
balance, or loan value, to be fi- 
nanced on installments over a pe- 
riod of 18 months. The ready refer- 
ence chart covers both new and 
used cars. The figures are tabulated 
on the basis of the selling price. 






Car Curtailment 
Seen Hitting Ala. 
Rural Residents 


MOBILE, Ala.—Curtailment of 
automobile production threatens a 
serious transportation shortage for 
Alabama farmers as well as for 
those of other rural areas, said 
Henry J. Kittrell, president of 
Kittrell-Milling Motor Co., here, and 
Alabama director of the National 
Automobile Dealers Assn. He thus 
joins the NADA appeal that the 
government relax its restrictions 
on new car production. 

“The average age of Alabama 
farm cars is seven years, census 
figures show. The average farm 
truck is five years old. Replace- 
ments must be made on a large 
scale in the next two years if an 
efficient rural transportation sys- 
tem is to be maintained. I don’t 
see how this can be done with 
the drastic cuts now in the offing.” 

Kittrell pointed out that 1,977,020 
Alabama residents—69 percent of 
the state’s population—live in rural 
areas and, with the exception of a 
few horse and buggy and bus line 
patrons, all of these persons are 
dependent upon the automobile for 
transportation. An additional 202,- 
500 persons who live in 39 urban 
communities that do not have local 
mass transportation systems also 
are dependent upon the automobile 
exclusively. 

“Since 81 percent of new motor 
vehicle sales nationally represents 
replacements of scrapped vehicles, 
the danger of a private transpor- 
tation shortage is acute,” Kittrell 
said. “In addition to working a 
hardship on the farmer, such a 
shortage will slow down the gen- 
eral defense program, as many 
manufacturing plants are located 
in rural and semi-rural areas and 
six out of 10 city-owned cars ate 
usually driven to and from work. 

“The thousands of people who, 
in recent years, have moved;-to 
city suburbs in the belief that 
motor transportation would always 
be available will be hit especially 
hard by a shortage,” he continued. 
“We have some good examples of 
this population movement in Ala- 
bama. Birmingham gained only 3 
percent between 1930 and 1940, ac- 
cording to the U. S. census bureau. 
The suburban area, however, 
showed a 13.9 percent growth. 
Montgomery experienced an 18.2 
percent increase in the central city, 
while the outlying districts grew 
26.8 percent.” ea 

Analysis of the 1940 census re- 
turns reveals that the trend to- 
wards decentralization of city 
populations is general throughout 
the country. In 92 of the largest 
cities since 1930, the unincorpor- 
ated surrounding areas increased 
almost five times as rapidly as the 
population within the city limits. 
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At “New York’s Friendly Hotel” 
the standards are unchanged! Now 
...as before... you receive the same 
prompt attention—and you also have 
maximum assurance of accommoda- 
tions at the minimum rate. For only 
$4.00 you still get an outside room with 
combination tub and shower, circulating 
ice-water, full-length mirror and four- 
station radio. Double rooms from 
$5.50; suites from $12. 


Hlel Lexlnffon 


Charles E. Rochester, Vice-Pres. & Mng. Dir. 


LEXINGTON AVE. AT 4874 ST.,N.Y. 
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- TO every aircraft plant in America flows 
a stream of Bendix products. Starters, 
generators, carburetors, ignition, instru- 
ments, landing-gear, radio—are built for 
America’s defense. 

But that’s only one part of the vast defense 
task that has been shouldered. 

Tanks, trucks, tractors, trailers, scout- 
cars and “half-tracks” are rolling down 
America’s production lines—a million 
modern military vehicles a year! They need 
carburetors, starter-drives and brakes, 
much the same as Bendix has built for 
more than seventy-five million peacetime 
cars and trucks. They demand vacuum 
power braking and hydraulic and vacuum 
remote control systems, which are stand- 
ard Bendix products. Many have got to 
have heavy-duty and vibration-free univer- 
sal joints—and those, too, are Bendix 
specialties. 

Our mechanized army must have these 
products long ago perfected by Bendix 
engineering. They are procurable in swift 
quantity in America’s hour of need because 
this organization has for years served the 
whole automobile industry, and has the 
capacity and ability to do the job. 

That’s America’s strength . . . which 
thirty-five thousand loyal Bendix craftsmen 
are working to safeguard. It’s a privilege 
of peace, and you hold it at the price of 
being prepared to defend it. 
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BENDIX PRODUCTS DIVISION 
OF BENDIX AVIATION CORPORATION ¢ SOUTH BEND, INDIANA 


IN CANADA: BENDIX-ECLIPSE OF CANADA, LTD., WINDSOR, ONTARIO 





